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Rennie 
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Biggest  advertiser. 


O'-gestif 

Rennie 

Tablets 


25  Tablets 


Biggest  moneymaker. 


jt  Digestif 

Rennie 

Tablets 

Ouh-.tifv  »e:.f#v«  indigestion 


26  T3bi*ts 
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No  other  brand  turns  over  faster,  builds  profits  more  quickly 
than  the  brand  leader.  Rennie  is  Britain's  leading  brand  of  indigestion  tablet. 

The  biggest  seller.  The  most  heavily  advertised.  The  one  most  people  prefer. 
So  no  matter  how  many  other  brands  of  indigestion  tablets  you  stock, 
never  run  out  of  Rennie.  Rennie  can  earn  you  more  money. 

Stock  the  brand  leader. 


Six  months 
more  rural 
'standstill'? 

'Cut  costs 
by  doctor 
dispensing' 

Guild  studies 
35-hour  week 
proposal 

Revised  NHS 
complaints 
procedure? 
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There  is 
always 

a  better 
way 


with 


Y=  REMINGTON 

Automation  speeds  up  dispensing 

The  Sperry  Remington  Pharmatriever  is  without  doubt  one 
of  the  greatest  commercial  aids  to  the  modern  pharmacist 
— revolutionising  dispensing  by  offering  real 
economies  in  time,  space  and  staff  and  simultaneously 
providing  a  far  better  service  to  the  customer. 
No  more  searching  and  stretching  along  rows  of  shelves  for  the  right  drugs.  You  sit 
comfortably  at  the  control  panel  and  press  a  button  which  sets  the  moving  trays  in 
motion  and  brings  any  one  of  thousands  of  medicines  to  your  finger  tips  for  immediate 
dispensing. 

Pharmatriever  offers  the  dispensing  chemist  every  advantage  he  could  wish  for.  It 
saves  space — thousands  of  lines  can  be  stored  in  the  compact,  elegant  cabinet  saving 
up  to  75  %  of  the  floor  space  occupied  by  traditional  shelving.  When  the  Pharmatriever 
is  not  in  use  a  slide-down  locked  door  ensures  complete  security.  At  the  same  time  it 
forms  an  attractive,  automated,  visual  display,  promoting  customer  interest  and  creat- 
ing an  atmosphere  of  cleanliness  and  efficiency. 

Complete  the  coupon  for  colour  Brochure  on  the  Sperry  Remington  Pharmatriever. 


Please  send  me  a  brochure  on  the  PHARMATRIEVER 

Name.   Position.. 

Address.  


P/CD 


Sperry  Remington,  Remington  House,  35  Station  Road,  Wood  Green,  London  N22  6UT.  Tel :  01-888  1255 
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Comment 


Doctor's  fool 


The  April  fool's  day  issue  of  the  doctors'  weekly,  Pulse, 
has  arrived  a  little  late  this  year — or  so  it  would  seem 
from  the  contribution  by  Dr  B.  D.  Morgan  Williams 
suggesting  that  NHS  prescribing  costs  could  be  reduced 
by  "compelling  every  doctor  in  the  country  to  become 
a  dispensing  doctor"  (p413). 

In  his  costs  assertion  the  writer  is  probably  correct, 
since  he  recommends  a  dispensing  capitation  fee  and 
realistically  argues  that  a  doctor  who  could  increase 
his  profit  by  keeping  below  that  figure  would  soon 
learn  how  much  drugs  cost!  (What  proportion  of  the 
"profit" — not,  apparently,  a  dirty  word  to  the  doctor — 
the  Department  of  Health  would  allow  him  to  keep  is 
not  discussed.)  But  beyond  that,  Dr  Morgan  Williams 
enters  the  realms  of  fantasy,  and  we  would  not  take  his 
article  as  a  serious  contribution  except  for  his  position 
as  a  member  of  the  British  Medical  Association's  rural 
practices  subcommittee  who  is  presumably  fully  aware 
of  current  efforts  to  resolve  the  dispensing  conflict 
between  the  professions. 

Dr  Morgan  Williams  sees  the  doctor's  profits  paying 
for  "a  pharmacist  or  other  dispenser",  whom  he 
concedes  would  be  able  to  keep  the  doctor  up  to  date 
with  pharmacological  advances.  But  the  tone  of  the 
article  puts  the  pharmacist  more  into  the  "bank 
manager  in  the  cupboard"  category — he  "could  if  he 
wished  keep  treatment  records  and  monitor  the  use  of 
drugs  by  individual  patients";  he  would  be  responsible 
for  stock  control  to  ensure  money  did  not  lie  idle  on 
the  shelves;  patients  would  be  counselled  not  to  waste 
drugs  and  to  return  left  overs  if  they  got  better  sooner 
than  expected.  And  the  doctor  would  be  on  hand  "to 
sort  out  the  matter  directly"  if  the  patient  "suffered 
confusing  instructions  from  the  pharmacist".  A  noble 
role  indeed  for  the  handmaiden  of  medicine! 

But  pharmacy  has  long  outgrown  that  old  description. 
Its  practitioners  meet  the  doctor  on  equal  terms  and  no 
master-servant  relationship  can  be  acceptable — only 
through  independence  can  the  profession  take  its  share 
of  the  protection  of  patient  and  public.  The  pharmacist's 
community  role  is  another  factor  Dr  Morgan  Williams 
chooses  to  disparage,  and  one  he  is  apparently 
prepared  to  destroy. 

At  the  Lincolnshire  contractors  conference  (p417), 
the  Society's  president,  Mr  J.  B.  Bannerman,  warned 
pharmacists  not  to  run  away  from  confrontation  with 
doctors,  and  Mr  Graham  Walker  anticipated  having  to 
say  "enough  is  enough"  on  the  rural  dispensing  dispute. 

The  Clothier  Committee,  of  which  Mr  Walker  is  a 
member,  wishes  to  be  given  a  further  six  months 
"standstill"  in  which  to  find  a  solution — it  is  to  be 
hoped  that  the  doctors'  representatives  on  that 
committee  have  a  more  enlightened  opinion  of  the 
pharmaceutical  role  or  are  treating  the  discussions  more 
seriously  that  is  Dr  Morgan  Williams. 
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'Improper'  amyl  nitrite 
supply:  two  struck  off 


Two  London  pharmacists  were  ordered  to 
be  struck  off  the  Pharmaceutical  Society's 
Register  on  Tuesday  for  improperly  sup- 
plying amyl  nitrite  as  a  drug  of  abuse. 

Mr  Peter  Beaton  Lucas,  of  Chiswick 
Village,  London,  W4,  a  director  and  super- 
intendent of  P.  B.  Lucas  Ltd,  and  Mr  Paul 
Roland  Fletcher,  of  Wedderburn  Road, 
Hampstead,  a  director  and  superintendent 
of  Roland  Chemists  (Praed  Street)  Ltd, 
were  found  guilty  of  misconduct  by  the 
Society's  Statutory  Committee  at  an  ad- 
journed hearing.  They  have  three  months 
in  which  to  appeal. 

A  third  pharmacist,  Mr  Desmond  Paul 
Colley,  who  worked  in  one  of  the  Lucas 
shops  but  is  now  living  in  South  Australia, 
was  acquitted  of  misconduct.  The  Com- 
mittee also  decided  to  take  no  action  on 
the  companies  run  by  Mr  Lucas  and  Mr 
Fletcher  (for  details  see  report  of  the 
previous  hearing,  C&D,  July  31,  pl41). 

Mr  Josselyn  Hill,  for  the  Society,  said  that 
as  a  result  of  a  Home  Office  report  that 
the  drug  was  being  supplied  in  worrying 
quantities  in  the  Earls  Court  Road,  an 
inspector  of  the  Society  visited  the  district 
last  October  and  found  amyl  nitrite  being 
sold  openly  in  two  of  the  Lucas  shops. 

Inquiries  showed  that  the  drug  was  not 
being  sent  direct  to  P.  B.  Lucas  Ltd,  but 
was  going  to  Roland  Chemists.  Mr  Roland 
Fletcher  was  a  director  of  both  companies. 
Mr  Hill  said  Roland  Chemists  had  been 
supplied  with  185,700  ampoules  in  the 
previous  12  months. 

Sir  Gordon  Willmer,  the  Committee's 
chairman,  said  that  bearing  in  mind  the 
quantities  of  amyl  nitrite  which  had  been 
passed  through  the  "London  market"  it 
seemed  to  him  that  there  was  only  one 
penalty  the  committee  could  inflict — that 
was  to  order  the  names  of  Mr  Lucas  and 
Mr  Fletcher  to  be  struck  off  the  Register. 

New  complaints  procedure 
in  service  cases? 

Changes  in  the  procedure  for  investigating 
complaints  by  patients  against  family 
practitioners  are  suggested  in  a  Department 
of  Health  circular  issued  recently  to  local 
health  authorities. 

The  proposals  have  been  submitted  by 
various  bodies,  especially  the  Council  on 
Tribunals,  and  do  not  necessarily  reflect 
the  Department's  views.  The  council 
believes  the  present  size  of  service  com- 
mittees, which  carry  out  investigations  on 
behalf  of  Family  Practitioner  Committees, 
is  "daunting".  Instead  of  the  present  three 
professional  and  three  lay  members  plus 
the  lay  chairman,  the  council  have  pro- 
posed that  service  committees  should  con- 
sist of  four  members  plus  the  chairman, 
with  only  one  lay  and  one  professional 
member  coming  from   the  area  of  the 


authority  which  appointed  them.  The 
chairman,  who  may  now  exercise  only  a 
casting  vote,  should  be  entitled  to  take  the 
same  full  part  as  any  other  member  in 
making  recommendations,  in  addition  to 
exercising  a  casting  vote  if  necessary. 

The  council  envisage  fewer  chairmen — 
about  12 — with  legal  qualifications  or  a 
wide  experience  of  tribunal  work,  appoin- 
ted by  the  Secretary  of  State  from  a  panel 
drawn  up  by  the  Lord  Chancellor.  Both 
the  chairmen  and  responsibility  for  their 
appointment  would  be  independent  of  the 
authorities  administering  the  family  practi- 
tioner services,  and  the  service  committee 
procedure  would  be  regionally  based. 

It  has  been  suggested  that  the  Phar- 
maceutical Society's  inspector  involved  as 
a  witness  in  a  pharmaceutical  case  should 
be  allowed  to  remain  at  the  hearing  to 
deal  with  any  points  arising  after  giving 
evidence.  Another  suggestion  is  for  phar- 
maceutical and  ophthalmic  advisory  com- 
mittees to  be  set  up  with  simiiar  functions 
to  the  medical  advisory  committee. 

Small  packs:  'No  evidence 
of  unreasonable  profits' 

A  Price  Commission  study  published  this 
week  has  found  that  there  is  no  evidence 
in  general  of  unreasonable  profits  being 
taken  on  relatively  more  expensive  small 
packs.  However  the  report — The  Unit 
Prices  of  Small  Packs,  Price  Commission 
Report  no  21,  HM  Stationery  Office  £0  60 
— does  make  recommendations  which  it 
believes  would  bring  about  some  relief  to 
the  buyer  of  smallest-sized  packs — who 
"undoubtedly  comes  off  lower  than  those 
who  are  able  to  purchase  popular  or  large 
sizes."  Relief  could  arise: 
□  If  prices  of  smallest  sizes  were  rounded 
down  to  the  nearest  unit  of  currency  at 
least  as  frequently  as  they  are  rounded  up. 


□  If  manufacturers  could  avoid  un 
loading  of  margin  onto  the  smallest  s 
any  disadvantage  in  manufacturers'  pr 
tends  to  be  compounded  when  the  di: 
butor  adds  his  margin. 

□  If  special  offers  were  more  freque 
made  on  the  smallest  sizes. 

□  If  more  information  were  given,  ei 
on  packs  or  shop  displays,  about  the 
lative  unit  prices  of  various  sizes;  altho 
!hat  might  have  little  effect  on  price; 
would  help  the  consumer  to  make  a  be 
assessment  of  what  he  was  getting. 

□  If  more  information  were  given 
food  packs  about  the  likely  life  of  t 
contents  after  they  have  been  opened. 

The  Commission's  study  was  in 
parts :  identifying  in  detail  reasons  1 
small  packs  cost  more  than  popular  si 
and  an  attempt  to  guage  the  extent  of 
greater  cost.  Comparisons  showed  that 
difference  in  unit  prices  between  sma 
and  most  popular  sizes  was  commonl; 
the  range  10  to  20  per  cent  althoug 
could  range  from  under  10  per  cent  tc 
per  cent.  For  liquid  antiseptic,  one  ol 
products  analysed  in  detail,  the  sma 
size  was  also  the  most  popular,  and 
also  by  far  the  most  expensive,  the  lar 
size  costing  only  half  as  much  in  pro 
tion ;  ingredients  represented  only  6 
cent  of  direct  costs  but  there  are  "mass 
differences  in  labour  and  packing  c 
pared  with  the  largest  size. 

FPCs  again  seek  pharmac 
contract  limitation 

Limitation    of    pharmacy  contracts 
ways  to  encourage  pharmacies  to  opei 
areas  of  need  are  again  topics  for  dis 
sion  at  the  Society  of  Family  Practitii 
Committees'  annual  meeting. 

Sunderland  FPC  is  to  propose  at 
meeting  in  Bournemouth.  October  14 
that  FPCs  should  be  able  to  grant  i 
tracts  to  pharmacists  only  when  they 
satisfied,  after  consulting  the  local  Phar 
ceutical  Committee,  that  further  phar 
cies  are  needed  in  the  area.  "There 
also  be  a  need  for  some  financial  as 
ance  to  be  given  to  induce  pharmacist 
areas  of  need." 

Cheshire  representatives  are  expects 
propose  that  the  Secretary  for  Health 
asked  to  consider  urgently  ways  of 
couraging  pharmacies  to  open  or  rer 
open  in  areas  that  would  otherwise 
deprived  of  a  pharmaceutical  service. 


A  Kodak 

Tele-lnstamatic  430 
outfit  being 
presented  to 
Mr  J.  Hart,  Varo 
Terrace,  Stockton- 
on-Tees,  the  first 
prize  winner  of  a 
Vestric  Prioderm 
and  Esoderm 
insecticides 
competition  held 
earlier  this  year. 
Napp  representative 
Mr  Dennis  Brown 
(centre)  and  local 
Vestric  branch 
manager  Mr  R. 
Webster,  presented 
the  camera 
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low  to  cut 
louseholu" 
oisoning 

d  poisoning  accidents  could  be  reduced 
tantially  if  household  products  were 
ad  only  in  their  original  containers  and 
of  the  reach  of  children,  according  to 
port  published  by  the  Department  of 
es  and  Consumer  Protection  last  week. 

investigation  undertaken  for  the 
artment  by  the  Institute  of  Consumer 
>nomics  covered  nearly  600  cases 
ted  between  1973  and  1975. 
bout  100  different  household  sub- 
ces  were  involved.  Turpentine,  includ- 
turpentine  substitute,  was  the  product 
t  frequently  taken  (12  per  cent),  fol- 
:d  by  bleach,  paraffin,  disinfectant, 
ume  and  nail  varnish  remover  which, 
ther  with  turpentine,  accounted  for 
jt  40  per  cent  of  the  total.  29  per  cent 
the  ingestions  involved  a  substance 
:h  was  not  in  its  original  container  at 
time  of  the  accident,  half  of  the  trans- 
being  to  containers  which  had 
nally  held  food  or  drink.  Most  (92 
cent)  of  the  children  involved  were 
;r  5  years  of  age.  Only  56  per  cent  of 
substances  were  in  a  "properly  closed" 
ainer  when  the  accident  occurred  and, 
ist  over  half  the  incidents,  the  product 
not  in  its  usual  place  of  storage 
use  it  was  in  use.  Poisoning  symptoms 
!  seen  in  40  per  cent  of  the  children, 
le  report  is  being  studied  by  the 
artment  to  identify  ways  of  reducing 
number  of  poisoning  accidents  involv- 
household  products.  The  Department 
already  approached  manufacturers  of 
;  household  products  with  a  view  to 
ntary  introduction  of  child-resistant 
ires.  Follow-up  research  is  being 
:rtaken  into  ways  of  reducing  the 
ber  of  accidents  brought  about  by 
transfer  of  paint  solvents  from  their 
nal  containers  into  others  and  re- 
:h  is  also  being  done  by  the  Univer- 
of  Aston  to  devise  a  series  of  hazard 
ling  symbols  for  consumer  products, 
lational  accident  surveillance  system 
ring  home  accidents,  based  on  20 
dtal  accident  and  emergency  depart- 
ts,  should  be  set  up  by  the  years'  end. 

w  Minister  to  address 
-op  pharmacists 

new  Minister  of  State  for  Health,  Mr 
ind  Moyle,  is  due  to  address  the  con- 
ice  of  the  National  Association  of 
iperative  Superintendent  Chemists- 
cians  at  their  annual  meeting  at  Ban- 
next  week.  Dr  David  Owen,  who 
Minister  prior  to  last  month's 
ernment  changes,  was  originally  due 
speak  to  the  conference.  Another 
leer  is  to  be  Mr  J.  P.  Bannerman. 


A  22ft  long 
"lock-it-up"  float 
currently  travelling 
around  the  north- 
west. The  tableau 
was  made  from 
papier  mache, 
plywood  etc  by 
artists  at  a 
Manchester  health 
education  unit 


J 

• 

'Lock-it-up'  campaign  starts  in  north-west 


A  "lock-it-up"  campaign,  advising  on 
correct  storage  of  medicines  and  poten- 
tially dangerous  household  products,  be- 
gan in  the  north-west  on  Monday. 

The  theme  follows  last  year's  DUMP 
campaign  in  which  over  six  million  doses 
of  unwanted  medicines  were  collected. 
Local  pharmacists  then  decided  there  was 
a  need  to  educate  the  public  to  keep  medi- 
cines and  other  domestic  materials  out  of 
the  reach  of  children,  and  the  North 
Western  Regional  Health  Authority  took 
up  the  idea,  with  pharmacists  playing  a 


prominent  part  in  the  project's  organisation. 

Two  "lock-it-up"  floats  are  travelling 
round  towns  and  cities  in  the  region 
during  the  campaign,  which  continues 
until  October  16.  Pharmacies  are  display- 
ing posters  and  offering  advice  on  correct 
storage.  Mr  Norman  Blacow,  regional 
pharmaceutical  officer,  has  been  inter- 
viewed on  the  local  radio,  saying  that 
parents  frequently  did  not  realise  that  dis- 
infectants, detergents,  even  toiletries, 
could  be  harmful,  yet  household  materials 
account  for  most  cases  of  child  poisoning. 


'All  doctors  should  do  dispensing' 


Prescribing  costs  could  be  cut  by  compell- 
ing every  doctor  to  become  a  dispensing 
doctor,  writes  Dr  B.  D.  Morgan  Williams, 
a  Warwicks  general  practitioner,  in  last 
week's  Pulse. 

With  a  £6  50  per  patient  capitation  fee, 
a  practice  of  10,000  patients  would  receive 
£65,000  a  year  and  the  profits  "would 
undoubtedly  pay  for  a  pharmacist  or  other 
dispenser"  who  could  keep  doctors  up 
to  date  with  the  latest  pharmacological 
advances,  "acting  as  a  truly  professional 
adviser  .  .  .  with  no  need  to  worry  about 
profit  or  loss." 

The  pharmacist  could  keep  treatment 
records  and  "doctors  would  know  that 
the  patient  went  away  with  the  correct 
instructions  ...  or  that  if  the  patient  had 
suffered  confusing  instructions  from  the 
pharmacist,  they  would  be  able  to  sort  out 
the  matter  directly".  Rules  about  repay- 
ment of  ancillaries  would  probably  be 
"stretched"  to  include  a  70  per  cent  repay- 
ment on  the  pharmacist's  salary. 

Pharmacist  stock  control  would  ensure 
that  money  was  not  lying  idle  on  the 
shelves  in  the  form  of  expensive  medica- 
tions, Dr  Morgan  Williams  continues.  The 
patient  would  receive  drugs  within  a  few 
minutes  of  the  doctor's  writing  the  pre- 
scription and  "would  no  longer  need  to 
traipse  off  to  the  chemist's  shop  after  even- 
ing surgery,  only  to  find  it  (just)  closed, 
and  then  hunt  out  a  duty  chemist  in  an 
unfamiliar  street".  He  adds :  "There  would 
be  no  fear  that  the  pharmacist  might  say, 
'I  have  not  got  this  in  stock:  Would  you 
come  and  collect  it  later?'  " 

However,  Dr  Morgan  Williams  doubts 


whether  compulsory  dispensing  by  doctors 
would  be  well  received  by  the  conference 
of  Local  Medical  Committees.  But  the 
suggestion  "would  undoubtedly  meet  bitter, 
furious  and  concentrated  opposition  from 
the  pharmacists.  They  would  no  doubt 
argue  that  the  closure  of  chemist's  shops 
would  deprive  the  public  of  access  to 
advice  about  minor  complaints — although 
their  present  quarrel  with  dispensing  doc- 
tors is  based  on  the  idea  that  the  doctor 
should  prescribe  and  the  pharmacist 
dispense". 

"No  doubt  the  pharmacists  would  prove 
willing  to  be  bought  out,"  he  believes, 
adding  that  many  would  welcome  a  pur- 
chase by  the  State  rather  than  fail  to  sell 
when  they  retire  or  suffer  the  effect  of  a 
health  centre  opening  beside  a  rival. 

See  also  Comment  p411. 

Pharmacy  numbers  now 
close  to  11,000  mark 

The  number  of  pharmacies  in  Great 
Britain  is  in  danger  of  falling  below  the 
11,000  mark. 

During  August  there  was  a  net  loss  to 
the  Pharmaceutical  Society's  Register  of 
16  premises  when  22  closed  down  but 
only  six  were  newly  registered.  Two  of  the 
closures  were  in  London,  15  in  the  rest 
of  England  and  five  in  Scotland  whereas 
two  of  the  new  premises  were  in  England 
and  four  in  Scotland;  the  position  in 
Wales  remained  unchanged.  At  the  end  of 
the  month  there  were  11,005  pharmacies 
on  the  Register. 
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Price  display 
by  opticians 
sought 


The  Price  Commission  is  recommending 
that  prices  and  descriptions  of  spectacles 
should  be  clearly  displayed  in  firms'  pre- 
mises so  that  "comparisons  can  be  made 
between  the  charges  of  one  optician  and 
another". 

A  spokesman  from  the  General  Optical 
Council,  which  is  expected  to  discuss  the 
Commission's  proposals  soon,  said  the 
GOC  would  not  object  to  prices  being 
displayed  inside  premises  but  the  optician's 
code  of  professional  conduct  prevented 
him  from  showing  such  lists  in  his  window, 
in  advertisements  or  by  other  "public 
display".  Otherwise  there  were  no  restric- 
tions on  an  optician's  window  displays 
providing  they  were  "dignified  and  re- 
strained" in  a  manner  befitting  a  profes- 
sional person,  although  there  has  been 
some  dispute  within  the  profession  as  to 
whether  opticians  should  have  window 
displays  at  all. 

In  "Prices  of  private  spectacles  and 
contact  lenses"  (Price  Commission  report 
no  20,  HM  Stationery  Office,  £0  65)  the 
Commission  suggests  that  the  cost  of 
private  spectacles  may  often  be  higher  than 
necessary  and  that  there  is  no  real  com- 
petition among  opticians.  The  Commission 
found  that  charges  for  identical  spectacles 
could  vary  between  £22  90  and  £64. 

Profits  too  high? 

The  report  says  that  manufacturers'  earn 
modest  net  profits  of  3-7  per  cent, 
whereas  prescription  houses — where  lenses 
and  frames  are  assembled — achieve  over 
1 1  per  cent  and  small  opticians  26-28  per 
cent,  with  all  sectors  except  lens  makers 
having  maintained  or  increased  their  mar- 
gins despite  the  Price  Code.  The  Com- 
mission questions  whether  a  profit  per  head 
of  £8,600  for  an  ophthalmic  optician  or 
£6,150  a  year  for  dispensing  optician  can 
be  justified. 

Other  recommendations  are  that  pricing 
arrangements  could  be  rationalised  into  a 
prescription  fee,  the  cost  of  the  spectacles 
and  some  operating  costs ;  bills  should  be 
itemised  clearly  so  patients  can  see  what 
they  are  paying  for ;  patients  should  be 
made  more  aware  of  the  right  to  take 
their  prescriptions  to  any  optician ;  the 
full  range  of  NHS  frames  should  be 
stocked  and  displayed;  and  manufacturers 
and  importers  should  be  free  to  advertise 
styles  of  spectacles  in  the  popular  Press. 

The  Government  has  welcomed  the  re- 
port and  will  consider  urgently  with  the 
profession  and  manufacturers  those  parts 
which  require  action  to  protect  the  con- 
sumer. The  outcome  will  be  announced  in 
three  months. 

A  spokesman  for  the  joint  committee 
of  ophthalmic  opticians  said  that  prices 


Members  of  staff 
from  The  Pharmacy 
in  Mullion, 
Cornwall,  were 
prizewinners  in  a 
recent  competition 
organised  by 
Clairol.  They 
answered  questions 
about  Quiet  Touch. 
Mrs  Anderton, 
K.  Taylor,  P. 
Anderton,  Mrs  R. 
Taylor  and  A.  N. 
Anderton,  each 
received  a  set  of 
Clairol  3-way 
hairsetters 


for  private  practice  had  subsidised  the 
inadequate  NHS  examination  and  dispens- 
ing fees  for  many  years  and  he  welcomed 
the  report  for  bringing  the  issue  into  the 
open.  He  believed  the  income  figure  of 
£8,600  was  overstated  but  was  clearly 
within  the  salary  range  of  any  graduate 
professional  class.  The  target  net  income 
for  opticians  who  did  not  test  eyesight  was 
£4,334.  Opticians  received  £3  60  for  ex- 
amination of  which  £104  was  remunera- 
tion, the  rest  overheads,  and  £2  80  on 
average  for  dispensing,  of  which  £0-53 
was  remuneration. 

Workers'  absence  'can  put 
strain  on  small  firm' 

Absence  of  one  employee  for  a  day  can 
cause  stress  and  problems  in  the  small 
business,  it  was  argued  at  an  industrial 
tribunal  at  Liverpool.  The  tribunal  were 
considering  a  claim  for  unfair  dismissal 
by  Miss  Elizabeth  Gregory,  now  Mrs 
Pagan,  of  Birchmoor  Hey.  Southdene, 
Kirkby,  against  Netherton  Chemists  Ltd, 
trading  as  Harvel  Chemists;  the  claim 
was  later  dismissed. 

Mr  H.  H.  Clumpus,  managing  director 
of  the  company,  said  the  reason  he  had 
selected  Miss  Gregory  to  be  made  redun- 
dant was  because  she  had  a  record  of 
occasional  days  off  work.  He  added  that 
even  a  half  day  off  put  the  rest  of  the 
small  staff  at  the  chemist's  shop  in  St 
Chad's  Parade,  Kirkby,  under  strain.  His 
explanation  of  why  Miss  Gregory  was 
selected  for  dismissal  before  two  other 
members  of  staff  with  shorter  working 
records  was  accepted  by  the  tribunal. 

The  tribunal's  chairman,  Mr  L.  A. 
Brown,  said  it  was  not  for  the  tribunal 
to  decide  who  should  have  been  made  re- 
dundant when  the  firm  became  subject  to 
economic  pressure.  Although  there  were 
other  employees  with  a  shorter  length  of 
service  they  had  more  reliable  records  of 
service  than  Miss  Gregory. 

Mr  Clumpus  said  he  had  been  asked 
by  his  bank  to  cut  costs  on  May  7,  and 
had  attempted  to  cut  wages  by  making 
one  of  his  staff  of  11  redundant.  Miss 
Gregory,  one  of  seven  shop  assistants,  was 
selected  because  she  had  been  away  from 
work  for  22  days  in  two  and  a  half  years, 
mostly  in  days  and  half-days. 

The  economic  tide  had  turned  some 
weeks  later  with  the  closure  of  a  rival  and 
he  was  able  to  bring  his  staff  back  to  full 


strength  in  July.  He  would  have  re 
employed  Miss  Gregory  had  she  bee 
available. 

Miss  Gregory  said  she  suffered  fre 
quently  from  migraine.  On  some  occasion 
she  had  obtained  a  doctor's  certificat 
although  she  had  not  been  told  this  wa 
necessary  for  one  day's  sickness. 

Pharmacists  'not  overpaid 
and  underworked' 

"The  implication  that  pharmacists  ar 
overpaid  and  underworked  is  an  insult, 
is  the  reply  from  Dr  D.  Watson  to 
suggestion  as  to  how  pharmacists  coul 
"really  earn"  their  dispensing  fees  (C&T 
September  11,  p294).  Many  pharmacies  a 
barely  managing  to  survive,  he  says. 

Dr  J.  N.  Graham  Evans,  in  a  recen 
British  Medical  Journal,  had  suggested  tha 
the  NHS  could  be  saved  much  expense  i 
patients  realised  that  medicines  cost  mor 
than  20p  an  item  and  contributed  a  pe 
centage  of  the  retail  price.  He  maintaine 
that  most  drugs  were  "very  easily  di 
pensed"  so  pharmacists  could  earn  thei 
fees  by  calculating  the  amount  to  be  paid 

Describing  himself  as  an  "industria 
pharmacist"  Dr  Watson  replied  last  week 
"To  presume  that  a  pharmacist  is  mere! 
a  clerk  armed  with  a  pocket  calculato 
and  automatic  electronic  tablet  counte 
shows  a  total  ignorance  of  the  work  of  thi 
honourable  profession.  Many  member 
of  the  public  have  great  faith  in  the 
local  pharmacist  and  often  a  visit  to  hin 
or  her  is  preferred  rather  than  one  to  th 
local  general  practitioner."  Perhaps  one  o 
the  reasons  why  pharmacy  was  not  give 
the  respect  it  deserved  from  other  pro 
fessions  was  that  the  pharmacist's  advia 
was  freely  sought  and  given.  Both  phar 
macists  and  doctors  were  co-operatinj 
with  the  Department  of  Health  to  fine 
ways  of  reducing  dispensing  costs  mo 
acceptable  than  those  suggested  by 
Graham-Evans. 

Mr  R.  Gartside,  MPS,  writing  in  thi 
same  publication,  believes  the  suggestioi 
would  restrict  doctors  to  prescribing  drug! 
patients  could  afford.  A  better  schem< 
would  be  for  quantities  up  to  a  fixed 
amount  to  be  free  to  all,  after  which  a 
fixed  charge  of,  say,  £1  would  be  payed 
Such  quantity  rationing  would  renew  ii 
patients  the  respect  for  medicines  th; 
over-liberal  prescribing  had  almost  di 
troyed,  Mr  Gartside  believes. 
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Introducing 


»«t*ect>txx»* 


The  brand  new  super-scent  nearly 
8  million  women  are  waiting  for. 

5  big  reasons  for  stocking  and 
displaying  Calibre  NOW 

Jfc   40%  of  all  fragrance  purchases 

occur  in  the  October  -  December  period. 

«J£    a  big  expanding  market . . .  worth  £135  million  at  retail  level 
in  1975  of  which  £60  million  was  spent  in  chemists'  shops. 

^  a  heavy  advertising  campaign  in  VOGUE . . .  19 . . . 

COSMOPOLITAN . . .  SHE  . . .  LOOK  NOW  . .  HONEY . . .  OVER  21 
will  be  seen  up  to  10  times  by  8  million  women  . . .  exploiting  the 
market  potential  with  compelling  advertising  in  each  issue  during 
this  high  demand  period. 

^>    instant  sales  with  a  unique  can't-go-wrong  sales  kit . . .  tester, 

sales  leaflet,  stock  control  card  and  an  attractive  counter  merchandiser. 

«^»   a  super  Scent.  Calibre  has  been  created  especially  for  young  people. 
It  is  the  latest,  the  greatest  in  the  line  of  famous  fragrances  with 
aldehydic  notes  . . .  Chanel  5  . . .  Madame  Rochas  . . .  Caleche  . . .  Calandre. 


Get  lull  details  now  from  (he  sole  distributors 

SANGERS  LIMITED 

or,  in  case  of  difficulty,  contact 

CALIN  BEAUTY  PRODUCTS  LTD. 
4  Holywell  Road,  Watford  WD1  8HU 
Tel :  Watford  43454 


EVERYONE  WHO  SELLS  CALIBRE  ENJOYS 
THE  SWEET  SMELL  OF  SUCCESS 


The  sore  throat  season  is  back  again,  so  more  and 
more  of  your  customers  will  be  looking  to  you  for  an 
effective  answer. 

Our  cards  are  on  the  table  -  make  sure  you  pick  up 
a  winning  hand. 
'Tyrozets1  Bonus  Offer  is  now  on! 


a  'pharmacy  only1  product 


Each  'Tyrozets'  lozenge  contains  1  mg  tyrothricin  and  5  mg  benzocaine  BP.  Detailed 
information  is  available  on  request.  'Tyrozets'  are  indicated  in  minor  mouth  and  throat 
irritations,  ©denotes  registered  trademark. 

Merck  Sharp  &  Dohme  Limited,  Hoddesdon,  Hertfordshire,  EN11  9BU 
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incolnshire  contractors  conference 


llothier  seeks  six  months 
nore  rural  'standstill 


tie  Clothier  Committee  has  unanimously 
commended  that  the  current  "standstill" 
li  rural  dispensing  should  be  extended  for 
k  months  to  allow  talks  (which  have 
:en  delayed  due  to  the  chairman's  Hi- 
ss) to  continue  "in  the  search  for  a 
:rmanent  solution".  The  recommendation 
-which  goes  now  to  the  parent  bodies, 
e  Pharmaceutical  Society,  Pharma- 
:utical  Services  Negotiating  Committee 
id  British  Medical  Association — was 
vealed  at  the  weekend  by  Mr  Graham 
ralker  (one  of  the  Society's  representa- 
/es  on  the  Clothier  Committee)  at  the 
ird  annual  conferenc  of  Lincolnshire 
infractors.  The  "standstill"  would  have 
n  its  full  year  next  week. 
During  the  Lincolnshire  conference, 
:r  Walker  quoted  a  case  which  illustrates 
e  uncertainty  facing  rural  area  pharma- 
sts.  His  local  committee  had  been 
cumulating  reserve  funds  to  help  main- 
in  the  pharmaceutical  service  in  cases 
illness,  etc — in  the  county  some  21 
immunities  relied  on  one  pharmacy, 
lese  funds  were  being  used,  for  example, 
provide  a  locum  service  at  Donnington, 
llowing  the  illness  and  later  death  of 
e  pharmacist,  but  for  three  months  the 
mmittee  had  tried  unsuccessfully  to  help 
11  the  business,  which  is  understood  to 
viable.  There  was  no  other  pharmacy 
thin  10  miles. 


Nationally,  rural  dispensing  was  not 
considered  a  problem,  but  in  Lincolnshire 
50  per  cent  of  doctors  dispensed  and  30 
per  cent  of  patients  and  35  per  cent  of 
pharmacies  were  affected.  In  one  town, 
four  pharmacies  and  nine  dispensing  doc- 
tors within  a  quarter-of-a-mile  of  each 
other  were  competing  for  the  same 
patients.  The  turnover  of  the  county's 
dispensing  doctors  was  £lm  a  year. 

Mr  Walker  said  his  committee  had 
always  been  "moderate"  on  the  issue,  but 
there  might  come  a  time  to  say  "enough 
is  enough".  They  still  believed  that  it  was 
not  the  regulations  that  were  at  fault — 
rather  that  pharmacy  had  been  weak  in 
using  them  and  applying  all  the  available 
sanctions. 

Mr  Walker  also  reported  that  the 
Secretary  of  State  for  Social  Services  had 
said  at  a  meeting  of  Norwich  Branch 
the  previous  Friday:  "The  arrangements 
for  dispensing  prescriptions  under  the  NHS 
are  based  on  the  general  principle  that 
dispensing  should  be  carried  out  by  the 
pharmacists  as  they  are  specifically  trained 
for  this.  In  rural  areas  where  access  is 
difficult  to  a  pharmacist  there  are  pro- 
visions which  enable  the  patient  to  ask  the 
doctor  to  provide  the  drugs."  Mr  Walker 
hoped  that  "at  the  end  of  the  day  Mr 
Ennals  will  have  the  courage  of  his 
convictions". 


Challenge  to  Commission's  credibility? 


the  Medicines  Commission  changes  its 
cision  on  analgesics  as  a  result  of  pres- 
re  by  the  industry  and  reference  back 
the  Minister,  it  will  be  pharmacy's  job 
challenge  the  Commission's  credibility 
"experts",  said  Mr  J.  P.  Bannerman, 
esident  of  the  Pharmaceutical  Society, 
r  Bannerman  reiterated  some  of  the 
•ints  he  made  at  the  British  Pharma- 
utical  Conference  on  this  subject  (C&D, 
ptember  18,  p328)  adding  that  because 
ere  was  a  new  Minister  for  Health  it 
is  now  expected  to  be  some  time  before 
e  Commission's  decision  was  reported. 
A  similar  situation  obtained  with  animal 
edicines,  in  which  the  Commission's 
commendation  concerning  registration  of 
erchants  as  pharmacies  had  not  been 
cepted  by  the  Ministers.  It  had  been 
ggested  that  the  average  city  pharmacy 
is  not  concerned  about  animal  medi- 
les,  but  Mr  Bannerman  pointed  out  that 
hereas  doctor  dispensing  only  amounted 
some  £5m  a  year,  the  market  for  animal 
edicine  was  £50m.  If  some  of  this  market 
uld  be  recovered  by  pharmacy  it  would 
tend  the  power  of  the  profession  as  a 
lole. 

On  training  of  preregistration  students, 
e  president  said  that  the  special  rapport 
th  customers  built  up  by  independent 


pharmacists  was  not  being  passed  on  to 
future  generations.  The  proposed  grant 
should  overcome  the  financial  barrier, 
but  the  profession  would  have  to  examine 
the  scheme  at  the  end  of  a  year  to  see 
whether  it  was  encouraging  schools  of 
pharmacy  to  grow  even  more.  Was  it  a 
good  idea  to  take  people  into  the  pro- 
fession if  they  would  not  get  a  job  at  the 
end?  he  asked. 

What  should  be  the  future  role  of  the 
profession?  Mr  Bannerman  said  he  had 
seen  recently  how  Australian  schools  of 
pharmacy  were  totally  wed  to  pharma- 
ceutical technology,  while  in  California 
they  were  creating  a  "clinical  being" — not 
a  pharmacist,  but  someone  with  a  PharmD 
degree  (allowing  him  on  to  the  wards)  and 
more  akin  to  a  doctor.  Obviously  phar- 
macy had  to  expand  its  role,  but  it  also 
had  to  decide  where  it  was  going.  Edu- 
cation was  too  important  to  be  left  to 
academics.  One  could  keep  extending  the 
pharmacist's  role,  but  rather  than  take 
things  from  other  people,  the  aim  should 
be  to  extend  in  areas  belonging  to  phar- 
macy— the  technology,  coupled  with  an 
increasing  knowledge  of  pharmacology  and 
drug  action  and  interaction. 

The  product  of  training  must  be  some- 
one meeting  present  needs.  But  who  was 


deciding  what  pharmacists  should  know? 
Who  in  a  school  of  pharmacy  taught 
students  to  counter — prescribe?  Pharma- 
cology was  in  the  course  but  its  trans- 
lation to  the  practical  situation  was 
unclear  and  was  not  a  function  of  the  pre- 
registration year. 

Pharmacists  should  not  run  away  from 
confrontation  with  doctors,  but  who 
taught  students  how  to  handle  this 
situation,  about  the  ethics  of  the  profes- 
sion and  about  how  to  tell  a  "good 
customer"  that  they  would  not  be  sold 
the  medicine  they  wanted?  The  president 
argued  that  the  more  such  activity  was 
seen  the  more  would  the  pharmacist  see 
himself  as  a  member  of  a  professional  and 
less  as  a  technician  carrying  out  instruction 
laid  down  by  others. 

Finally  Mr  Bannerman  made  a  renewed 
plea  for  unity  in  the  profession  and  sought 
to  have  more  effective  use  made  of  the 
advisory  machinery  with  the  NHS,  par- 
ticularly the  Area  Pharmaceutical  Com- 
mittee involving  hospital  and  community 
pharmacists.  He  agreed  with  Mr  Walker 
that  it  was  the  profession,  not  the  regu- 
lations, that  had  been  weak  in  the  past. 
"We  are  united  by  the  Society  because 
every  pharmacist  is  a  member;  let  us 
make  use  of  that  power." 

Out  with  a  whimper 

Pharmacy  could  "go  without  a  whimper" 
if  the  profession  did  not  do  something  to 
maintain  the  pharmaceutical  network,  Mr 
G.  T.  M.  David,  chairman  of  the  Pharma- 
ceutical Services  Negotiating  Committee, 
told  the  Lincolnshire  conference. 

Explaining  the  reasons  for  the  proposed 
new  NHS  contract,  he  said  that  outside 
bodies  were  expressing  concern  about  the 
gaps  appearing  in  the  network;  the 
Government  had  a  responsibility  to  pro- 
vide a  service — "if  we  don't,  they  will, 
and  in  ways  not  acceptable  to  us."  There 
would  be  no  big  takeover  bid  for  phar- 
macy, but  a  war  of  attrition,  with  dispens- 
ing being  taken  over  by  the  State  in 
different  areas. 

In  the  contract  proposals  the  basic 
practice  allowance  was  important  on 
grounds  of  equity  because  many  pharma- 
cies were  not  recovering  their  costs.  So 
that  there  should  not  be  too  traumatic 
an  effect,  it  was  proposed  that  additional 
money  due  in  1977  should  be  reallocated 
and  the  intention  was  that  no-one  should 
get  less  in  1977  than  they  did  in  1976 — 
had  inflation  been  down  to  single  figures 
by  the  end  of  the  year  there  would  have 
been  sufficient  funds  for  that  purpose. 
The  situation  was  now  fluid,  but  a  firm 
decision  must  be  made  to  start  the  new 
contract  or  the  profession  would  keep  on 
putting  it  off.  There  should  be  no  diffi- 
culty convincing  the  Department  of  Health 
about  the  plan  because  they  were  as  con- 
cerned about  the  problem  as  were 
pharmacists. 

Two  of  the  proposals,  however,  would 
reallocate  money  in  the  opposite  direction 
from  the  BPA — that  it,  from  the  smaller  to 
the  larger  pharmacy.  These  were  the 
premises  allowance  and  the  second  phar- 
macist allowance  and  before  they  could 
be  introduced  it  would  be  necessary  to 
see  how  the  BPA  worked.  The  premises 
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allowance  emphasised  the  importance  of 
the  dispensary  by  changing  the  basis  of 
rent  and  rates  reimbursement — from  one 
of  area  (shop  to  dispensary)  to  one  of 
turnover.  However,  this  would  increase 
the  present  cost  (3p  per  prescription)  by 
50  per  cent  and  it  was  impossible  for  the 
Department  even  to  talk  about  the  neces- 
sary "new  money"  at  present.  From  the 
Department's  point  of  view  it  was  also  an 
open-ended  committment  and  Mr  David 
did  not  think  they  could  accept  it  without 
having  control  over  the  issue  of  contracts. 
He  believed  a  policy  of  planned  distri- 
bution to  be  essential  before  the  allowance 
was  introduced. 

Mr  David  suggested  that  the  £1,000  a 
year  proposed  for  pre-registration  train- 
ing must  not  be  allowed  to  get  out  of  hand 
and  the  number  of  postgraduates  must  be 
carefully  vetted.  The  Society  had  said 
there  would  be  some  935  in  1977-78, 
hospital  taking  about  500,  Boots  their 
normal  number,  leaving  140  for  private 
pharmacy. 

Mr  R.  Timson  asked  whether  there 
could  be  some  rationalisation  in  rural 
dispensing  before  Clothier — there  was  a 
council  estate  situated  between  Boston 
(where  there  were  no  dispensing  doctors) 
and  his  pharmacy  at  Kirton  (where  there 
were)  on  which  people  living  next  door  to 
each  other  received  differing  services. 

Flat  rate  allowance 

Mr  J.  H.  Maltby,  Lincoln,  wished  to  get 
away  from  higher  mathematics  and  have 
a  flat  basic  practice  allowance,  but  Mr 
David  said  it  was  necessary  to  talk  in 
accountancy  terms  to  convince  the  Treas- 
ury. Prior  to  the  intervention  of  Mr  Enoch 
Powell,  remuneration  had  been  a  "Persian 
market  haggle"  which  chemists  had  always 
lost;  the  subsequent  sample  investigation 
of  costs  and  the  balance  sheet  system  had 
the  disadvantages  of  less  flexibility  and 
negotiating  power,  but  Mr  David  believed 
that  if  there  must  be  an  averaging  system, 
this  was  at  least  fair  to  everybody.  "But 
I  wish  we  could  think  of  something  fresh". 

Mr  C.  D.  Ross,  Bourne,  argued  that  the 
BPA  was  non-selective  and  would  be 
money  in  the  pockets  of  pharmacies  in 
highly  profitable  town  centres,  whereas  it 
had  been  intended  to  encourage  an  in- 
crease in  the  cover  of  pharmacies.  How- 
ever, Mr  David  thought  economics  would 
force  pharmacies  out  of  town  centres, 
except  for  the  multiples.  The  BPA  was  a 
move  in  the  right  direction  but  it  might 
soon  be  necessary  to  devise  a  scheme  that 
would  encourage  movement  into  under- 
pharmacied  areas  through  subsidy. 

Mr  P.  D.  McCree,  Alford,  suggested 
the  discounting  scheme  was  out-dated,  as 
manufacturers  had  increased  parcel  rates, 
discounts  had  been  reduced,  there  had 
been   a   need   to    reduce  stock-holdings, 


there  was  less  regular  prescribing  of  pro- 
prietaries, and  encouragement  of  doctors' 
generic  prescribing.  Mr  David  replied  that 
the  results  of  the  discounting  inquiry  were 
expected  soon — his  own  pharmacy  dis- 
pensed for  130  doctors  and  gave  little 
chance  for  discount  buying;  there  were 
bound  to  be  anomalies  and  the  only  people 
who  broke  even  were  the  Department. 
However,  another  inquiry  showed  stock- 
holding to  have  gone  down;  that  was  to 
pharmacists'  disadvantage  as  it  formed 
an  important  part  of  the  capital  employed. 

Mr  W.  H.  Howarth  said  he  had  been 
asked  by  Nottinghamshire  committee  to 
draw  attention  to  prescription  annotation. 
Some  committees  were  reporting  as  many 
as  10  per  cent  prescriptions  being  returned 
by  pricing  bureaux  and  he  asked  whether  a 
scheme  could  be  devised  so  that  pharma- 
cists were  not  "always  at  the  sharp  end" 
against  the  doctors.  For  example,  pre- 
scriptions might  be  referred  to  the  FPCs 
for  them  to  take  up  with  the  doctors.  Mr 
J.  Charlton  (secretary,  PSNC)  replied  that 
the  average  return  of  prescriptions  was 
around  4  per  cent  and  it  would  be  lower 
if  pharmacists  would  learn  to  endorse — 
including  whether  the  prescriber  had  been 
contacted. 

Playing  doctor 

Opening  the  discussion  forum,  Mr  G.  C. 
Farmer,  Spilsby,  said  that  on  the  previous 
afternoon  he  had  been  consulted  by 
someone  with  an  acute  attack  of  asthma, 
another  customer  with  varicose  ulcers, 
and  a  diabetic  "not  feeling  well,  with  no 
tablets  and  no  card".  To  the  public  it 
must  seem  ridiculous  that  "during  the 
week  the  doctor  is  playing  at  pharmacy 
and  on  Saturday  I  am  playing  at  doctor". 
Mr  Bannerman  replied  that  pharmacists 
must  have  their  own  skill  in  counter- 
prescribing  and  judging  when  a  patient 
should  see  a  doctor — and  they  should  be 
prepared  for  their  judgment  to  be  assessed. 
But  having  consulted  the  pharmacist,  the 
patient  should  have  a  right  to  early  access 
to  the  gp's  appointments  list.  The  phar- 
macist must  also  be  prepared  to  put  down 
on  paper  what  he  gave  patients  so  that 
they  did  not  come  in  on  Monday  with  a 
prescription  for  what  they  had  been  given 
on  Saturday!  Mr  D.  N.  Sharpe  (a  Council 
member  and  immediate  past-chairman  of 
the  NPU)  would  not  see  it  as  "playing  at 
doctors" — it  was  a  primary  role  in  the 
Health  Service. 

Mr  Ross  pointed  out  that  medicine  from 
the  doctor  cost  the  patient  only  20p  against 
probably  a  minimum  of  50p  from  the 
pharmacist — could  the  pharmacist  have  his 
own  "FP  10"  for  emergency  supplies?  Mr 
Bannerman  referred  to  the  emergency 
supply  powers  to  be  given  to  pharmacists 
under  the  Medicines  Act  but  added:  "We 
can't  make  that  sort  of  decision  without 
making  a  charge  for  it".  Mr  Howarth's 
solution  was  a  "prescribable  list"  for  phar- 
macists, but  Mr  Sharpe  attacked  those  who 
were  "scared  of  charging  for  their  ser- 
vices". The  public  came  into  the  pharmacy 
expecting  to  pay. 

Mr  G.  K.  Benton,  Bardney,  asked  the 
president  where  the  block  on  entry  to  the 
profession  should  be  applied.  Mr  Banner- 
man  regretted  that  the  Society  had  not 
maintained  its  own  examination  on  law 
and  practice  when  moving  to  degree  entry 
—personally  he  would  like  to  see  this  at 


2  October  197| 

the  end  of  the  preregistration  year.  Counci 
had  been  reluctant  to  take  a  stand  by  tell 
ing  the  University  Grants  Commission  am 
Department  of  Education  that  expansioi 
in  the  funding  of  pharmacy  was  unjustified 
because  it  could  prejudice  justifiable  ex 
pansions  in  some  schools.  Mr  Howartl 
considered  heads  of  schools  should  bi 
given  a  quota,  determined  by  Council' 
Manpower  Committee,  on  the  basis  o! 
employment  prospects  in  four  years  time 
However  Mr  Bannerman  pointed  out  tha 
arts  and  chemistry  graduates  were  bein; 
educated  in  the  knowledge  that  they  wouk 
not  find  jobs,  the  justification  being  ths 
"enriching"  effect  of  their  learning  cap 
ability  on  society  as  a  whole;  he  did  no 
foresee  pharmacy  alone  being  able  to  tailoi 
its  education  to  its  needs. 

People 


Mr  R.  C.  (Dick)  Forsey  is  to  retire  at  the 
end  of  this  week  after  nearly  50  years'! 
association  with  the  pharmaceutical  indus-S 
try.  For  the  first  25  years  he  was  with  aj 
London  advertising  agency  handling! 
pharmaceutical  products,  and  in  1952  he 
joined  Radiol  Chemicals  Ltd  and  became!) 
a  director  in  1961. 

Mr   W.   E.      Jackson,  JP,  chairman  of] 
Ernest  Jackson  &  Co  Ltd,  recently  cele-l 
brated  his  eightieth  birthday.  Although  hel 
now  restricts  his  business  hours  to  the] 
mornings,  he  still  reserves  a  great  part  of 
his  time  for  keeping  close  contact  with 
his  many  friends  in  the  pharmacy  world. 
He  joined  the  company  in  1921  and  be-1 
came  managing  director  on  the  death  of 
his  father,  Mr  E.  E.  Jackson,  in  1930. 
Dr  Gwynne  Thomas,  director  of  Merck 
Sharpe    &    Dohme    Ltd's  development 
laboratories,  is  leaving  the  company  on 
November  30  to  take  up  the  appointment 
of  deputy  chief  pharmacist  and  pharma- 
ceutical director  of  the  Medicines  Divi- 
sion  at  the   Department  of  Health.  Dr 
Thomas  has  been  with  MSD  since  March 
1965  when  the  development  laboratories 
were  first  planned.  His  new  appointment 
carries  responsibility  which  embraces  three 
main   areas   of  the   Department — inspec- 
torate, secretariat  Pharmacopoeia. 

Deaths 

Finigan:  Recently,  after  a  long  illness,  Mr 
Michael  Finigan.  He  was  one  of  Merck 
Sharpe  &  Dohme  Ltd's  longest  serving 
representatives,  having  been  with  the 
company  for  48  years. 


Relying  on  the  professional  advice  of  the  Pharmacist 

5  sound  reasons  for  over-the- 
counter  recommendation  of 


Andursil 


© 


1  rapid  and  sustained  relief  of  symptoms  for 
the  long-suffering  dyspeptic  patient 


2  maximum  neutralising  effect  achieved 
rapidly 


Geigy  Pharmaceuticals 
Macclesfield 
Cheshire  SK10  2LY 


3  long  lasting  relief  during  the  day-even 
longer  at  night 


4  breaks  down  viscous  foam-allows  natural 
expulsion  of  gas  protects  the  lower 
oesophagus  from  gastric  acid  reflux 


5  colloidally  smooth  texture  with  pleasant 
buttermint  flavour  ensures  patient  co-operation 
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When  they  consult  you 
recommend  these  with  confidence 


Oil,  tar  and 
stubborn  stains 

Liquid  TARGON'*dissolves 
them  away  simply  and 
effectively 


Catarrh 

'DRISTAN'*  tablets  combine  phenylephrine 

hydrochloride  to  decongest,  phenindamine 

tartrate  to  stop  nasal  discharge, 
,  with  aspirin  and  caffeine 

for  fast  comprehensive 

relief. 


Muscular  aches  and  pains 

'FIBROSINE'*brings  fast,  long-lasting  relief  by  its 
combination  of  histamine  dihydrochloride,  methyl 
nicotinate,  glycol  salicylate  and  capsicin. 


'Dristan'  is  exclusive  to  chemists. 


Athlete's  foot 

'SEK'*gently 
destroys  fungal 
infections,  by  its 
ointment  formulation 
based  on  the  skin's 
own  natural 
perspiration. 


■  ■"w»fcWStii»»*  * 


'Fibrosine'  Targon'  and  'Sek'  are  part  of  an  outstanding 
25-product  range  in  the  health  and  beauty  field. 
A  field  ICC  have  specialised  in  for  over  50  years. 

The  range  comprises  aids  to  beauty  and  remedies  for 

common  problems  as  diverse  as 
headache  and  painful  corns,  loose 
dentures  and  oil  stains. 

They  are  the  everyday  needs  your  advice 

may  be  sought  about.  The 
everyday  answer  is  a 
high-quality  productfrom 
the  makers  of  Anadin'* 


24  Suppositories 

PREPARATION  M 
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Saaihs  imtatron 

r  Trade  Marks 


International  Chemical  Company 
Your  formula  for  health  and  beauty 
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News  in  brief 

□  The  EEC  Commission  is  reported  to 
be  formulating  new  proposals  seeking  to 
-egulate  all  forms  of  credit  available  tc 
:onsumers  throughout  the  community. 

□  The  index  of  retail  prices  for  all  items 
for  August  was  158 '5  (January  1974  = 
100),  representing  an  increase  of  14  per 
cent  on  July  and  of  13  8  per  cent  over  the 
past  twelve  months. 

□  Chemist  contractors  in  England  during 
April  dispensed  some  23,485,760  prescrip- 
tions (14.519,795  forms)  at  a  total  cost  of 
£35,031,325— an  average  of  £149  per 
prescription. 

□  A  major  exhibition  of  the  latest  US 
scientific  and  industrial  laboratory  instru- 
ments is  to  be  held  at  the  United  States 
Trade  Centre,  4  Langham  Place,  London 
Wl,  from  November  29  to  December  3. 

□  Canadian  authorities  are  to  mount  an 
investigation  in  accordance  with  their  anti- 
dumping act  into  the  alleged  injurious 
dumping  into  Canada  of  certain  types  of 
surgical  gloves  originating  in  Britain  and 
the  USA. 

□  To  comply  with  EEC  requirements,  the 
French  authorities  now  allow  the  control 
of  pharmaceutical  products  manufactured 
in  o'her  member  states  to  be  carried  out 
in  the  premises  of  the  manufacturer  by  a 
"chemist  in  his  employ"  qualified  to  prac- 
tise in  France,  according  to  a  recent  Trade 
and  Industry  report. 

□  The  Distributive  Industry  Training 
Board's  scheme  offering  £1,100  per  head 
premium  grants  to  employers  providing 
new  jobs  and  training  for  school-leavers 
has  been  oversubscribed.  All  the  3,200 
grants  available  have  now  been  pro- 
visionally allocated,  and  there  is  already 
a  waiting  list  of  several  hundred  additional 
applications. 

□  The  Department  of  Health  has  issued 
a  warning  to  laboratories  not  to  import  a 
certain  type  of  rat  for  research  purposes. 
The  rat  (Mastomys  natalensis)  could,  it  is 
(thought,  be  a  cause  of  infection  as  it  is 
often  chronically  infected  with  Lassa  fever 
virus  without  showing  signs  of  the  disease. 
The  World  Health  Organisation  has  also 
advised  that  the  import  of  live  Mastomys 
from  Africa  should  be  avoided. 

□  Exports  of  medicinals  and  pharma- 
ceuticals from  the  USA  during  the  first 
six  months  of  this  year  were  some  $71m 
higher  than  in  the  same  period  last  year. 
Figures  given  in  a  recent  edition  of 
Commerce  America  show  that  such 
exports  in  January-June  1976  were  some 
;$487m,  whereas  in  the  same  period  of 
1975  they  totalled  S416m,  which,  with 
S452m  for  July-December,  gave  $868m  for 
|  the  year. 

13  Grants  received  recently  by  the  Uni- 
versity of  Glasgow  include  £750  from 
Organon  Laboratories  Ltd  to  Professor  D. 
L.  Hamblen,  Department  of  Orthopaedic 
Surgery,  for  a  trial  on  the  use  of  anabolic 
steroids  in  femoral  neck  fracture  patients 
and  £26,321  from  the  Scottish  Health 
Education  Unit  to  Professor  G.  T.  Stewart, 
Department  of  Community  Medicine,  to 
study  health  education  in  health  centres. 
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Exceptional 

Pharmacists  concerned  with  the  provision  of  medicines  under  the  National 
Health  Service  will  have  read  the  paragraph  about  incomplete  prescription 
with  interest  if  with  little  surprise  (p364) .  A  joint  statement  issued  by  the 
Pharmaceutical  Services  Negotiating  Committee  and  the  Department  of 
Health  says  that  both  sides  are  concerned  over  the  large  number  of  July 
prescriptions  referred  back  to  pharmacists  for  completion  and  the  effect  of 
that  on  pricing  at  a  time  when  it  was  already  delayed. 

"Exceptionally,"  the  statement  reads,  "for  August  prescriptions  only,  to 
allow  both  the  Prescription  Pricing  Authority  and  pharmacists  to  absorb  the 
impact  of  the  application  of  the  arrangements,  it  has  been  agreed  that  the 
PPA  will  price  any  prescription  giving  the  quantity  of  a  drug  but  not  the 
strength,  which  bears  the  pharmacist's  endorsement  as  to  strength  but  no 
indication  that  he  has  contacted  the  prescriber."  Why  "exceptionally"  for 
August?  Would  it  not  be  better  and  more  honest  to  admit  that  the  arrange- 
ment has  been  ill-conceived  and  has  been  found  to  be  unworkable  in 
practice?  That  is  the  only  message  to  be  deduced  from  the  announcement. 

Why  should  the  pharmacist's  endorsement  suddenly  have  become 
unacceptable?  He  is  a  professional  man  who  is  unlikely  not  to  have  sought 
confirmation  of  essential  information,  and  if  he  indicates  that  he  has  done 
so,  that  should  be  enough.  What  proof  is  there  that  the  non-application  of  the 
"arrangements"  for  one  month  will  obviate  a  recurrence  of  the  same  thing 
in  the  near  future?  And  if  it  is  possible  to  revert  to  the  status  quo  for  August, 
why  press  on  with  the  arrangements  at  all?  One  finds  it  difficult  to  believe 
that  the  proposals  emanated  from  people  who  have  had  any  practical 
experience  of  a  busy  dispensing  department. 

It  is  all  as  impracticable  as  the  box  on  the  prescription  for  duration  of 
treatment.  I  have  heard  from  some  Scottish  colleagues  that  they  have 
already  had  to  attempt  to  apply  the  method  to  supplying  creams  and 
ointments.  It  would  seem  to  be  better  to  abandon  the  arrangements  regarding 
prescription  endorsement  in  the  form  which  has  led  to  the  swamping  of  the 
pricing  bureaux  before  there  is  complete  confusion  and  stagnation. 


Words 

Words  are  constantly  changing,  together  with  their  meanings,  and  if  no-one 
had  been  prepared  to  advance  with  the  years  we  should  all  still  be  address- 
ing each  other  in  blank  verse.  For  example,  it  seems  only  a  short  while  since 
due  deference  was  shown  to  proprietary  medicines  prescribed  by  the 
physicians.  They  were  no  longer  referred  to  as  proprietary — they  became 
"ethical",  and  the  traveller  became  a  medical  representative.  One  must 
endeavour  to  keep  abreast  or  stand  condemned  by  an  outdated  vocabulary. 

It  seems,  according  to  the  Office  of  Health  Economics  (founded  by  the 
Association  of  the  British  Pharmaceutical  Industry),  that  "ethical"  does  not 
do  justice  to  medicines  based  on  single  synthetic  chemical  ingredients 
developed  in  industrial  pharmaceutical  research  laboratories,  and  that, 
instead  of  referring  to  "brand  names",  a  new  term  "pharmaspecific  name" 
might  take  its  place.  I  shall  try  to  remember  that  and  drop  the  word  in 
conversation  at  the  first  opportunity. 

Other  terms  are  in  danger  of  becoming  accepted.  Even  a  Commissioner  of 
the  EEC  referred,  in  a  speech  to  the  Conference  at  St  Andrews,  to  "the 
corner  shop  chemist",  suggestive  of  drugs,  carrots,  turnips,  potatoes  and 
collar  studs.  It  is  not  so  long  since  a  president  of  the  Pharmaceutical  Society 
was  wont  to  refer  to  his  "establishment".  Now  another  president  has  us  in 
an  emporium,  which  is,  according  to  my  dictionary,  "a  centre  of  commerce; 
a  mart". 
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Introduction  of  Stiefel 
wart  paint  postponed 

Because  of  a  possible  trade  mark  infringe- 
ment, Stiefel  Laboratories  (UK)  Ltd,  Well- 
croft  Road,  Slough  SL1  4AQ,  have  post- 
poned until  further  notice  the  introduction 
of  their  new  wart  preparation,  Versal 
(C&D,  September  18,  p337).  Dermal 
Laboratories  Ltd  have  introduced  wart 
preparations  Virsal,  a  collodion  containing 
glutaraldehyde  5  per  cent  w/w  (see  Pre- 
scription Specialities)  and  Glutarol  solution 
containing  glutaraldehyde  10  per  cent  w/v 
(C&D,  September  11,  p299). 

Lincocin  sterile  solution  2g 

Upjohn  Ltd,  Fleming  Way,  Crawley,  West 
Sussex  RH10  2NJ,  have  introduced  Lin- 
cocin sterile  solution  2g  injection  (6 -67ml 
vial,  £2-25  trade).  Each  ml  contains  linco- 
mycin  hydrochloride  monohydrate  300mg. 

Scholl  sponsor  basketball 

Scholl  (UK)  Ltd,  182  St  John  Street, 
London  EC  IP  1DH,  are  sponsoring  the 
Capital  Basketball  League  for  the  third 
season,  which  started  on  September  27. 
Since  its  formation  in  1974,  the  league 
claims  to  be  the  largest  in  the  London 
area,  with  43  teams  which  compete  for 
the  Scholl  footcare  cup  and  the  Scholl 
plate.  The  sponsorship  entails  financial 
support  to  clubs  in  need  of  equipment  and 
help  with  payment  of  court  hire  fees. 

Spotball  competition 

A  consumer  promotion  for  Brylcreem 
gives  the  chance  to  win  up  to  £20,000  in 
a  spotball  competition.  Tubs  of  Brylcreem 
and  anti-dandruff  Brylcreem  have  paper 
collarettes  featuring  the  competition  and 
entitle  the  purchaser  to  a  free  entry  to  any 
Ladbroke  spotball  newspaper  competition. 


Blister  packs  of  Sweetex  in  a  display 
outer  from  Crookes  Anestan  Ltd, 
1  Thane  Road  West,  Nottingham  NG2 
3AA,  offer  1,100  pellets  for  the  usual 
price  of  950  (£0-76) 


The  standard  tub  carries  a  free  £0  10 
entry  voucher  expressed  as  15  crosses 
and  two  jackpot  crosses.  The  medium  and 
large  packs  carry  a  free  £0-20  entry 
voucher  giving  entrants  35  crosses  and 
four  jackpot  crosses.  All  packs  also  entitle 
purchasers  to  a  half-price  £1  entry  vou- 
cher for  £0-50. 

The  Ladbroke  competition  is  publicised 
in  The  Sunday  People,  Sunday  Mirror, 
Daily  Mirror,  Daily  Mail,  Daily  Express, 
Sun,  Daily  Record,  and  Belfast  Sunday 
News.  Brylcreem  will  be  featured  in  four 
newspaper  insertions  of  the  Ladbroke 
competition.  Closing  date  is  December  31, 
!977.  Prize  money  can  accumulate  in  the 
jackpot  to  £20,000  or  even  more  say 
Beecham  Proprietaries,  Beecham  House, 
Great  West  Road,  Brentford,  Middlesex 
TW8  9BD.  Winners  will  receive  two  free 
tickets  for  the  1977  Cup  Final. 

Two  free  bars  diabetic  chocolate 

Representatives  of  Wander  Pharmaceuti- 
cals, division  of  Sandoz  Products  Ltd,  PO 
Horsforth  box  4,  Calverley  Lane,  Hors- 
forth,  Leeds  LSI 8  4RP,  will  be  offering 
two  free  bars  of  Wander  diabetic  choco- 
late for  a  transfer  order  of  two  of  each 
of  the  six  2|oz  bars  in  the  range,  during 
October  and  November.  The  offer  is  being 
supported  by  display  leaflets  promoting 
the  full  Wander  range  of  diabetic  choco- 
late and  providing  information  on  many 
aspects  of  diabetes  including  suggestions 
on  how  the  effects  of  the  condition  on 
day  to  day  activities  can  be  minimised. 

Houbigant  enter  show  jumping 

Houbigant  Ltd  are  extending  their  sports 
sponsorship  into  show  jumping.  They  will 
be  sponsoring  their  own  horse,  an  eight 
year  old  bay  gelding  whose  wins  have 
included  the  Dunhill  cup,  Foxhunter  com- 
petition, bit  and  hurry  and  Elizabeth  Ann 
Golden  Saddle  qualifier.  To  be  named  after 
one  of  the  fragrances  from  Houbigant  Ltd, 
Salbrook  Road,  Salfords,  Redhill,  Surrey, 
the  horse  will  be  ridden  by  Sally  French. 
The  company  say  television  coverage  of 
show  jumping  events  is  increasing  annually. 

Mr  Keith  Williams,  Houbigant's  new 
chief  executive,  told  the  Press  last  week 
that  a  new  product,  currently  a  great  suc- 
cess in  America,  will  be  launched  in  the 
UK  next  year. 

Exierma-germ  sampling 

Nearly  one  million  readers  of  Woman's 
Realm  should  be  receiving  a  sample  Exter- 
ma-Germ  hygiene  cloth  with  the  October 
2  issue.  National  television  advertising 
introduces  the  free  offer  from  Waissel's 
Ltd,  Mark  Brown's  Wharf,  Potters  Fields, 
Tooley  Street,  London  SE1  2LF. 

Lenor  say  'try  me' 

Proctor  and  Gamble  Ltd,  Gosforth, 
Newcastle-on-Tyne,  are  offering  £0  07 
bottles  of  Lenor  during  September  and 
October,  while  stocks  last. 

Natural  Balance  in  four  areas 

Bristol-Myers  Co  Ltd,  Stamford  House, 
Station  Road,  Langley,  Bucks  SL3  6EB, 
are  testing  increased  advertising  of  Natural 
Balance  conditioners  in  four  television 
areas  in  addition  to  the  national  Press 
campaign  which  has  been  running  since 
the  launch.  Advertising  will  appear  in 
Granada,  Midlands,  Yorkshire  and  Tyne 
Tees  areas  for  the  week  beginning  October 
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A  Seven  Seas  counter  display  unit 
available  from  British  Cod  Liver  Oils  Ltd, 
Marfleet,  Hull,  North  Humberside 
(C&D,  September  18,  p338) 


4  and  in  iMidlands,  Yorkshire  and  Tyne 
Tees  for  week  beginning  October  11. 

Co-op  cuts  travel  costs 

A  promotion  designed  to  attract  more 
shoppers  into  Co-op  stores  is  running 
until  May  14,  1977.  By  purchasing  one 
pack  of  Co-op  99  tea  or  tea  bags  and  any 
other  three  Co-op  label  products,  apart 
from  medicines,  consumers  will  qualify 
for  free  children's  railway  tickets. 

£400,000  for  Farleys 

A  national  television  campaign  running 
until  October  17  with  the  theme  "watch 
them  grow  up  on  Farleys"  is  costing 
Glaxo-Farley  Foods  Ltd,  Plymouth  PL3 
5UA,  £143,000.  A  £400,000  planned  spend 
for  the  coming  year  also  includes  extensive 
Press  advertising  and  a  sampling  campaign 
in  health  centres  and  clinics  where  } 
million  single-pack  rusks  will  be  distributed 
each  month. 

Advertising  to  mice 

Pied  Piper  mice  bait  is  featuring  in 
humorous  advertisements  in  the  Sunday 
Express  and  News  of  the  World  until 
November.  De  Witt  International  Ltd, 
Seymour  Road,  London,  are  quoting  mice. 

Display  pack  bonus  for  Luma 

Pharmacists  ordering  six  500g  Luma  packs 
will  be  entitled  to  a  further  24  sachets  for 
the  price  of  12  in  a  display  outer  flashed 
for  retail  at  £0-09  per  sachet.  Further 
details  from  Earex  Products  Ltd,  Bath, 
Avon,  or  distributors  Ernest  Jackson  & 
Co  Ltd,  Crediton,  Devon. 

20  million  to  see  ASP 

Empress  Marketing  Ltd.  26  Rochester 
Place,  Camden  Road,  London  NW1,  are 
providing  new  display  material  and,  sub- 
ject to  a  minimum  order,  free  sampling 
demonstrations  for  ASP.  In  their  current 
"clean  up"  offer,  up  to  16  dozen  individu- 
ally boxed  Solo  toothbrushes,  are  provided 
free  with  orders,  to  be  sold  at  £0-20-£0  25 
each.  National  and  regional  advertising, 
including  The  Sun  and  Daily  Mirror,  will 
be  reaching  an  estimated  20  million  people 
in  a  supporting  campaign. 

Continued  on  p426 
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Hire  a 
store  detective  for 

only  £305 pw. 


No  lunch  hours.  No  tea  breaks. 
No  holidays.  And  he'll  keep  an 
unblinking  eye  on  every  thing 
that's  happening  in  your  store. 

Now,  ITC  can  install  a  complete 
Closed  Circuit  TV  Security  System 
in  your  location  for  as  little 
as  £3-05  per  week-camera  and 
monitor  installed.  And  ITC 
installations  in  thousands  of 
locations  have  proven  that  when 
CCTV  cameras  go  up,  losses  through 
pilferage  and  vandalism  go  down. 

Send  today  for  our  FREE  colour 
brochure  with  all  the  facts 
about  ITC  Closed  Circuit 
TV  Security  Systems. 


#  FREEPOST 

*  NO  STAMP  NEEDED 

■  ITC  Ltd.,  FREEPOST, 
f  Southport,  Merseyside  PR8  6EU 

Please  send  me  all  the  facts  about 
ITC  Closed  Circuit  TV  Security  Systems. 


f  Name. 


Company- 
Address  


CD  2/10 


Telephone  No.. 


*      5^L^  Independent 
%      1^^^  Telecommunications 
|     ^J^0  Consultants  Ltd. 

^    We'll  help  you  keep  an  eye  on  things  ^ 

Regional  Sales  and  Service  offices  in  . 
London,  Birmingham,  Leeds  &  Bolton. 
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PHILIPS  REPORT 


GO* 


^^^^^^^ 


0,GO  with 
Philips. 


The  greatest 
advertising 
ever  seen 
onTVfor 
personal  care. 


PHILISHAVE 

30 -second  commercials. 
National  coverage. 

Starting  mid-October. 
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PHILIPS 


:  y  LI 


LADYSHAVE 

30-second 
commercials. 
London,  Midlands, 

South,  SouthWest, 

Starting  mid-November. 


Go  with  TV 
fertising  of 

>recedented  power.  More 
90%  of  your  customers 
get  an  incredible 
fENTY  FIVE  opportunities 
ee  Philips  commercials. 
Go  with  the  biggest  profit- 
eers in  personal  care. 
Be  prepared  -  stock  up  now 
avoid  disappointment). 
Let's  go  together  for 
ther  record  year. 


HOME  TRIM 

30-second  commercials. 
London,  Lancashire,Trident, 
Midlands.Starting  early  November. 

Simply  years  ahead. 
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Ovulen  50  changed  markings 

From  the  beginning  of  October  Ovulen  50 
tablets  from  Searle  Laboratories,  division 
of  G.  D.  Searle  &  Co  Ltd,  PO  box  53, 
Lane  End  Road,  High  Wycombe,  Bucks 
HP  12  4HL,  have  been  changed  from  pen- 
tagonal tablets  stamped  "Searle"  on  both 
sides  to  round  tablets  stamped  "Searle 
163"  on  both  sides. 

Pollen  book  published 

Fassett  and  Johnson  Ltd,  Dawson  Road, 
Bletchley,  Milton  Keynes  MK1  1JT,  are 
anticipating  a  heavy  demand  for  Pollen-B 
tablets  following  the  publication  of  a  new 
book  soon,  "The  secret  of  staying  young" 
(£0-60)  by  Neill  Lyall  and  Robert 
Chapman  published  by  Pan  Books,  which 
describes  how  pollen  appears  to  have  a 
revitalising  effect  on  the  human  body. 

Two  sizes  of  Maxolon  syrup 

Maxolon  syrup  200ml  (£128  trade)  and 
11  (£6  08)  packs  are  replacing  the  100ml 
size  on  October  4.  Beecham  Research 
Laboratories,  Beecham  House,  Great  West 
Road,  Brentford,  Middlesex,  remind 
pharmacists  that  the  product  should  be 
protected  from  light  and  dispensed  in 
amber  glass  containers. 

Algispray  advertised 

From  November  Cullingford  of  Chelsea, 
Estate  Road  No  2,  South  Humberside 
Industrial  Estate,  Grimsby,  South  Humber- 
side DN31  2TF,  will  be  advertising  Algi- 
spray in  Radio  Times,  Woman  and 
Woman's  Weekly. 

Coupons  for  Horizon 

One  day  next  week  the  Daily  Mirror  will 
be  carrying  lOp  coupons  redeemable 
against  a  packet  of  Horizon  Stimula  pro- 
tectives  from  Akwell  division,  G.  D. 
Searle  &  Co  Ltd,  Lane  End  Road,  High 
Wycombe,  Bucks  HP  12  4HL. 

Sinemet  name  change 

To  minimise  confusion  between  the  two 
strengths  of  Sinemet,  Merck  Sharp  & 
Dohme  Ltd,  Hoddesdon,  Herts,  have 
changed  the  name  of  Sinemet-100  (car- 
bidopa  lOmg  and  levodopa  lOOmg)  to 
Sinemet-110.  The  carbidopa  25mg  and 
levodopa  250mg  strength  will  continue  to 
be  known  as  Sinemet. 

Hymosa  add  moisturiser 

A  new  formula  moisturising  lotion  (20g, 
£0-33;  lOOg,  £0  87)  has  been  added  to  the 
Hymosa  range  by  New  Era  Laboratories 
Ltd,  39  Wales  Farm  Road,  London  W3 
6XH.  As  Hymosa  lotion  has  been  identi- 
fied by  its  packaging  for  a  number  of 
years,  the  company  are  continuing  to  mar- 
ket it  as  such  while  packaging  for  the  new 
formula  complements  the  cleansing  milk 
and  skin  freshener,  and  the  product  is 
aimed  towards  a  younger  age  group.  The 
new    lotion    contains    Umordant    P,  a 


moisturiser  claimed  to  be  almost  identical 
to  natural  skin  moisturiser.  Umordant  P  is 
protein-based  and  the  variant  used  by  New 
Era  is  made  from  non-animal  materials. 
Available  on  the  continent  for  about  four 
years,  the  ingredient  is  expected  to  cause 
some  interest  among  UK  cosmetics  manu- 
facturers as  an  alternative  to  conventional 
moisturisers  such  as  glycols. 

The  company  has  produced  a  film  on 
total  beauty  care — "Not  only  skin  deep" 
— which  stresses  the  importance  of  regular 
exercise,  a  simple  skin  care  regime  and 
sensible  nutrition — helped  by  their  range 
of  biochemic  tissue  salts.  The  film  will  be 
free  to  women's  clubs  and  other  groups. 

Pain  chain  illustrated 

A  Radian-B  showcard  being  distributed 
this  autumn  develops  the  "pain-chain" 
theme  used  in  the  national  Press  for  the 
past  two  or  three  years.  Winter  advertis- 
ing will  be  25  per  cent  up  on  last  year 
and  Radiol  Chemicals  Ltd,  Stepfield, 
Witham,  Essex  CM8  3AG,  are  offering 
12|  per  cent  discount  on  £50  orders  of 
any  items  distributed  by  them  or  Wade 
Pharmaceuticals,  or  10  per  cent  off  £25. 

Christmas  Max  Factor  packs 

Lip  potions — fresh  mint,  fresh  lemon, 
natural,  bronze  and  coral  frosts — are 
available  through  the  Christmas  gift  pur- 
chasing period  in  sleeves  which  can  be 
hung  on  Christmas  trees.  Max  Factor  Ltd, 
PO  box  3 AH,  16  Old  Bond  Street,  London 
W1X  3AH,  are  also  presenting  Creme 
Puff  vanity  compacts — tempting  touch, 
candle  glow,  truly  fair  and  gay  whisper — 
in  seasonal  packs.  Each  art-deco  style 
compact  is  in  a  gold  foil  triangular  car- 
ton, with  cut-outs  revealing  lid  designs  and 
shade  labels. 

Bathjoy  greetings 

Bathjoys  being  sold  for  the  Christmas 
seasons  are  in  greeting  packs  showing  a 
mermaid  with  an  arctic  background  of 
sun  and  sparkling  water.  Reckitt  Products, 
Reckitt  House,  Stoneferry  Road,  Hull  HU8 
8DD,  are  offering  a  discount  of  £0  15  per 


Jeyes  (UK)  managing  director,  Clive 
Thompson,  presenting  the  company's 
award  for  a  "grand  relay  race"  through 
Thetford.  The  company  were  supporting 
Dennis  Howell's  "Sport  for  All"  week — 
launched  to  underline  the  need  for  more 
sporting  facilities  and  action  by  local 
industries,  to  keep  people  fit.  Jill 
Connochie  accepted  the  trophy  on  behalf 
of  the  MJP  builders'  team  and  Jeyes 
(UK)  Ltd,  Brunei  Way,  Thetford, 
Norfolk,  came  sixth  of  eight  teams  of 
athletes  who  competed  in  sporting  events 
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A  giant,  transparent  cut-away  bottle  of 
Ten-o-six  lotion,  designed  for  window  or 
counter  display  without  blocking  light. 
Three  shelves  take  4oz,  8oz  and  16oz 
bottles  of  lotion  or  other  products  from 
the  cosmetic  range  offered  by  Bonne 
Bell  Ltd,  York  House,  Empire  Way, 
Wembley  Middlesex  HA9  0PA.  The 
display  unit  (71cm  high  x  31cm  wide) 
can  be  free-standing  or  hung 


case  or  one  outer  free  with  every  five 
ordered.  They  say  the  pre-Christmas 
season  accounts  for  about  50  per  cent  of 
the  bath  cubes  market. 

Recital  on  television 

A  £580,000  television  campaign  to  re- 
launch L'Oreal's  Recital  hair  colourant 
begins  over  all  national  networks  on 
October  11.  During  the  four  weeks  of  the 
first  burst,  275  thirty-second  spots  have 
been  booked,  averaging  25  per  region,  and 
there  will  be  heavy-weight  support  con- 
tinuing in  1977.  New  Recital  is  being 
launched  as  "the  most  technically  ad- 
vanced permanent  hair  colourant  on  the 
market"  (C&D,  August  28,  p250)  by 
Golden  Ltd,  18  Bruton  Street,  London. 

Display  material  has  been  developed  to 
fit  on  the  shelf  "without  reducing  the 
amount  of  products  it  would  normally  be 
capable  of  showing".  The  merchandiser, 
known  as  "Espace",  consists  of  13  shade 
trays  with  "book  ends",  displaying  product 
information,  to  outline  Recital.  Each  tray 
has  a  colour  swatch  and  is  brown  tinted 
fireproof  acrylic,  while  end  trays  carry  the 
"two  most  popular  shades"  which  are 
Naples  and  viking. 

Extra  from  Gillette 

Dry  Look  cans  will  be  flashed  with  a  red 
band  and  the  words  "free  20  per  cen! 
extra".  The  120g  size  will  be  offering  144g 
and  200g  increased  to  240g,  in  both  normal 
and  difficult  hair  formulation.  Gillette 
Industries  Ltd,  Great  West  Road,  Isle- 
worth,  Middlesex,  say  their  experience  has 
shown  that  "this  type  of  promotion  is  by 
far  the  strongest  in  generating  an  immedi- 
ate increase  in  sales  and  consumer  interest". 
They  claim  26  per  cent  increase  in  con- 
sumer sales  during  the  first  six  months  of 
1976  over  1975. 

Continued  on  p431 
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4  out  of  10  chemists  are 
missing  out  on  a  great  deal. 

Are  you  one  of  them? 


Home  hair  care  is  one  of  the 
fastest  growing  markets  in  the 
chemists'  trade.  It's  also  much 
bigger  than  most  people  realise; 
about  the  same  as  shampoos  in 
the  independent  sector. 

Yet  four  out  of  every  ten 
chemists  aren't  making  the  most 
of  the  opportunity  this  market 
offers. 

By  stocking  a  Lady  Jay ne 
hair  care  floor  stand,  you  can 
place  over  £300  worth  of  goods 
at  R.S.P.  in  only  2.5  square  feet 
of  floor  space. 

And  those  goods  cover  the 
fastest  selling  lines  from  Lady 
Jayne  -  the  brand  leader  in  hair 
care  products. 


uoyps 


To  get  your  Lady  Jayne 
display  stand  and  increase  your 
turnover,  contact  your  nearest 
Franchised  Dealer  now. 

He'll  offer  you  a  great  deal. 


LADY  JAYNE 

Lady  Jayne  Hair  Care  products  from 
Laughton  &  Sons  Limited, 


England  &  Wales: 

D.  J.  Britton  (Bristol)  Ltd., 

8  Roman  Road,  Easton,  Bristol  BS5  6DH. 

C.R.Crosskill&Sons  Ltd., 

Calvert  Works,  Norwich,  Norfolk  NOR  79K. 

C.W.S.  Limited, 

Handforth  Road,Handforth,Wilmslow, 
Cheshire. 

E.  Davids  &  Co.  Ltd., 

378  Essex  Road,  London  Nl. 

Estchem  Wholesale  Supplies, 

95/97  Northmoor  Road,  Manchester  12. 

Havards  of  Skegness, 

160/164  Drummond  Road,  Skegness, 

Lines.  PE25  3NS. 

Macton  (South  Wales)  Ltd., 

Unit  No.  8,  Glanylln  Sq,  Taffs  Well,  Cardiff . 

George  Mitchell  &  Co.  Ltd., 

80  Elswick  Rd,  Newcastle-On-Tyne  NE4  6JJ. 

East  Midland  Toiletries  Ltd., 

8/10  Easthorpe  Street,  Ruddington,  Notts. 

Murrays, 

Speedwell  Close,  Chandlers  Ford  Ind.  Estate, 
Eastleigh,  Hants.  S05  3YN. 
Dennis  E.  Riches, 

29/31  Malvern  Road,  Homchurch, Essex. 

Rotherham  &  Company, 

214  Alcester  Road  South, 

Kings  Heath,  Birmingham  14. 

Sherlock  Bros.  Ltd., 

355/357  City  Road,  London  ECl. 

A.L.Simpkin  &  Co.  Ltd., 

3  Hunter  Rd,  Hillsborough,  Sheffield  S6  4LD. 

Supenite  (London)  Ltd., 

Second  Floor,  llnit  5, 

25  Lattimore  Road,  St.  Albans,  Herts. 

Unichem  Limited, 

Crown  House,  Mi  irden,  Surrey. 

Vernon  Powell  Limited, 

Verona  House,  54  Selsdon  Road, 

South  Croydon,  Surrey. 

Wains  of  Tunbridge  Wells, 

Culverden  Square,  St.  Johns,  Tunbridge  Wells, 

Kent. 

Western  Trading  Co., 

32A  Allenbank  Crescent, 

Off  Whitchurch  Road,  Cardiff, 

Williamson  &  Co.  (Cornwall)  Ltd., 

Redruth,  Cornwall. 

Scotland: 

Aberdeen  Chemists  Sundries, 

17  St.  Nicholas  Street,  Aberdeen. 

Wm.  Davidson  Limited, 

West  Tullos  Ind.  Estate,  Aberdeen  AB9  8BE. 

Fernan  (Sundries)  Limited, 

Springkerse  Estate, Cunningham  Rd,  Stirling. 

Jan-Kraft, 

87  Candleriggs,  Glasgow  CI. 
Wm.Knotts(Ayr)  Ltd., 
1  Carrick  Road,  Ayr. 

Hugh  Reynolds  (Chemist  Sundries)  Ltd., 
10  Whitehouse  Loan,  Edinburgh  EH9  1AX. 
Northern  Ireland: 

S.  Haydock  Limited, 
Jennymount  Estate, 
19/25  North  Derby  Street, 
York  Road,  Belfast  BT15  3HR. 
D.  L.  Kirkpatrick  &  Son  Ltd., 
246B  Newtownards  Road,  Belfast  5. 
H.  Mitchell  &  Co.  Ltd.,  0 
Boucher  R<  >ad,  Belfast. 


DUREX 


SIGNAL 


SUNSILK  HAIRSPRAY 


TUFTY  TAILS 


ROLLETTE 


WILKINSON  SWORD  BLADES 


KEMVAL  NAIL  POLISH  REMOVER 


976 


a 


_ 


UniChem  So  much  to  offer  tH 


*  Profit  sharing  rebate  -  #  UniChem's  own 

Increased  Basic  Rate  Forecast  Brand  Name 


Above  offers  available  to  UniChem 
members  1st  22nd  October 


>  October  1976 
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i discounts! 
rther  *6% ! 

members  get  -constantly 


12% 

OFF 


20% 

OFF 


25% 

OFF 


20% 

OFF 


171/2% 

OFF 


2Vi 

OFF 


14% 

OFF 


i  dependent  -  write  for  details  NOW 


,A.  L.  SPELLER,  GENERAL  SALES  MANAGER, 

PJICHEM  LIMITED 

ftOWN  HOUSE 

ORDEN,  SURREY  SM4  5EF 


vou/d  like  further  information  about  UniChem 


NAME   

ADDRESS 


DATE 


CD/10/76 
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Aspro  Clear  is  a  new  totally  soluble 
aspirin  tablet  that  gives  fast  effective  relief 
from  pain  and  headache. 

It  dissolves  completely  to  a  clear, 
pleasant-tasting,  particle-free  solution. 

It's  because  it  dissolves  so  completely, 
the  body  can  absorb  all  the  pain-relieving 
power  -  easily  and  quickly. 

Our  research  shows  that  when  it 
comes  to  choosing  a  soluble  aspirin,  your 


customers  will  now  choose  new  Aspro  Clear. 
So  order  and  display  the  1 6-tablet  pack. 

See  it  demonstrated  on  TV  in  a  huge 
£500,000  campaign  starting  November  1st, 
1976.  See  it  advertised  in  large  spaces  in  the 
national  press  during  October.  And  you'll 
see  for  yourself  there's  nothing  left  in  the 
glass. It's  clear. 

A  clear  sign  that  there's  a  lot  in  it 
for  you. 


New  advanced  Aspro  Clear. 

Goes  clear  in  water,  goes  clear  to  the  pain. 


ASPRO'  is  a  Registered  Trade  Mark. 
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Trade  News 

Continued  from  p426 


Brillo  sell  toiletries  to  grocers 

Stafford-Miller  Ltd  have  appointed  Brillo 
Manufacturing  Co  of  Great  Britain  Ltd 
sole  selling  agents  to  the  grocery  trade  for 
four  of  their  brands  from  October  1. 
This  arrangement,  which  applies  to  the 
UK  except  for  Northern  Ireland,  will  give 
Stafford-Miller  the  benefit  of  Brillo's  large 
sales  force  already  covering  the  grocery 
trade.  The  four  brands,  which  were  pre- 
viously handled  direct  by  Stafford-Miller, 
are  Tegrin,  Sensodyne  toothpaste,  and 
Dentu-creme  and  Divi-dent  denture 
cleansers.  Sales  to  pharmacies  will  con- 
tinue to  be  handled  by  Stafford-Miller's 
own  sales  force  and  it  is  expected  that  they 
will  be  able  to  provide  even  better  service. 

Midas  display  competition 

Chemists  are  being  offered  the  oppor- 
tunity to  win  holiday  vouchers  for  £500 
and  £200  and  sets  of  cut  glassware  (retail 
value  over  £50),  in  a  Christmas  window 
display  competition  for  Midas.  Entrants 
must  incorporate  a  "sleigh"  display  aid, 
filled  with  Christmas-packaged  Midas,  and 
submit  photographs  to  Beecham  Pro- 
prietaries, Beecham  House,  Brentford, 
Middlesex,  before  December  6. 

Kotex  Brevia  promotion 

A  trial  pack  (£01 7)  of  Kotex  Brevia,  is 
the  first  promotion  of  the  programme 
announced  at  the  product's  launch  in  June. 
Kimberly-Clark  Ltd,  Larkfield,  Nr  Maid- 
stone, Kent,  will  be  taking  £300,000  of 
advertising  space  in  women's  magazines, 
during  the  year  after  its  launch. 

Parador  offer 

LR/Sanitas  Ltd,  Sanitas  House,  Stock- 
well  Green,  London  SW9  9JJ,  are  offering 
Hp  off  Parador  until  November  20. 

Mentholatum  campaigns 

Stop  'N  Grow  is  being  packed  with 
free  emery  boards,  on  blister  cards  which 
can  be  hung.  Mentholatum  Co  Ltd,  Slough 
Bucks,  regularly  advertise  in  women's  and 
teenage  magazines  and  in  the  national 
Press.  There  is  a  continuous  advertising 
campaign  to  support  Deep  Heat  rub  and 
the  national  launch  of  Deep  Heat  lotion. 
Through  autumn  and  winter  national  daily 
and  Sunday  plus  provincial  newspapers 
and  magazines  will  feature  both  products. 

All  Mentholatum  products  are  available 
on  bonus  terms  through  October,  but  the 
company's  recent  mailing  to  the  trade 
contained  an  error — nasal  inhalers  are 
offered  12  as  8,  not  12  as  10. 

Unichem  October  offers 

Until  October  22  Unichem  members  are 
being  offered  the  following  discounts : 
Durex,  12  per  cent;  Signal,  25  per  cent; 
Sunsilk  hairspray,  20  per  cent ;  Tufty  Tails, 
174  per  cent;  Mum  rollette,  20  per  cent; 
Wilkinson  Sword  blades,  14  per  cent; 
Kemval  nail  polish  remover,  12|  per  cent. 

In  addition  to  a  member-only  offer, 
"bargain  buys"  from  Uinchem  Ltd,  Crown 
House,  Morden,  Surrey,  from  October  7- 
26  cover:  Adorn  haidspray,  Aspro  clear, 
Batiste  hairspray  and  shampoo,  Bristows 
hairspray,    Brut    33    antiperspirant  and 


deodorant,  Casual  hair  colourant,  Com- 
plan  (strawberry,  chocolate  and  butter- 
scotch flavours),  Cream  Silk,  Cussons  Im- 
perial Leather  soap  (all  sizes),  Cutex  nail 
polish  remover,  Dettol,  Famel  cough  syrup, 
throat  pastilles,  child's  pastilles  and  child's 
cough  linctus,  Gillette  GII  cartridges, 
platinum  blades,  super  silver  blades  and 
Techmatic  refills,  Johnson's  baby  powder 
(all  sizes)  and  cotton  buds  (all  sizes), 
Kleenex  for  men,  Kotex  Brevia,  Lemsip 
cold  relief,  Libresse  Pennywise,  MD4  anti- 
smoking  unit,  New  Falcon  deodorant, 
Right  Guard  antiperspirant.  deodorant  and 
Double  Protection,  Silvikrin  shampoo, 
Style,  Vaseline  nursery  jar. 

Bonus  offers 

Armour  Pharmaceutical  Co  Ltd,  Hampden 
Park,  Eastbourne,  Sussex  BN22  9AG. 
AAA  mouth  and  throat  spray.  10  as  8 
until  October  29. 


Rescriptbn 
specialities 

VIRSAL  wart  paint 

Manufacturer  Dermal  Laboratories  Ltd, 
Tatmore  Place,  Gosmore,  Hitchin,  Herts 
Description  Viscous,  colourless  collodion 
containing  glutaraldehyde  5  per  cent  w/w 
Indications  Topical  treatment  of  warts 
except  those  on  the  face  and  anal  and 
perineal  regions 

Method  of  use  First  day — paint  the  wart 
and  leave  to  dry.  Cover  with  waterproof 
plaster  and  leave  24  hours.  Subsequent 
days — remove  plaster  and,  using  pumice, 
rub  away  the  treated  surface  of  the  wart. 
Repeat  application  and  cover  the  wart  with 
fresh  plaster 

Precautions  Keep  away  from  the  eyes.  For 
external  use  only.  Highly  inflammable 
Storage  In  a  cool  place  away  from  flames 
Packs  10ml  amber  glass  bottle  fitted  with 
spatula  for  (£0  69  trade) 
Issued  October  1976 

ALPHOSYL  HC  cream 

Manufacturer  Stafford-Miller  Ltd,  166 
Great  North  Road,  Hatfield,  Herts 
Description  Allantoin  2  per  cent,  coal  tar 
extract  5  per  cent,  hydrocortisone  USP 
0-5  per  cent  in  a  greaseless  light  tan 
vanishing  cream  base 
Indications  Psoriasis 

Contraindications  Presence  of  viral  or 
fungal  infections,  tuberculous  or  syphilitic 
lesions  and  in  bacterial  infections  unless 
used  with  appropriate  chemotherapy 
Method  of  use  Apply  two  to  four  times 
daily  massaging  vigorously  into  the 
affected  areas 

Precautions  Should  not  be  used  in  large 
amounts  or  for  prolonged  periods  in 
pregnancy.  Long  term  continuous  therapy 
should  be  avoided  in  infants.  Adrenal 
suppression  can  occur,  even  without 
occlusion 

Storage  At  room  temperature 

Packs  30g  tube  (£1-03  trade)  and  45g 

(£1-46) 

Supply  restrictions  PI,  TSA 
Issued  October  1976 
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New 


Cosmetics  and  toiletries 

Parure  range  extended 

Guerlain  are  adding  bath  products  to  their 
Parure  fragrance  range,  with  talcum 
powder  (H5g,  £2  20)  in  a  shaker  con- 
tainer, deodorant  spray  (HOcc,  £360), 
body  creme  (I20g,  £3  80)  and  dusting 
powder  (220g,  £5  20),  illustrated  below. 
Also  available  now  are  perfume  sprays 
(ioz,  £7  50,  loz  £12  50;  refills  £5-50  and 
£9  50)  in  turquoise  and  gold  containers, 
and  eau  de  Cologne  in  plain  glass  spray 
bottles  (45cc,  £3  95),  which  can  be  refilled 
(Guerlain  Ltd,  22  Aintree  Road,  Perivale, 
Greenford,  Middlesex). 

Grossmith  introductions 

A  range  of  fruit  fragrance  soaps  is  being 
launched  by  Grossmith.  Peach,  green 
apple,  tangerine  and  grapefruit  are  avail- 
this  month,  individually  packed  in  cartons 
illustrating  each  particular  fruit  against 
straw  (£0  16).  A  12  tablet  display  carton, 
designed  to  look  like  a  box  of  fruit  is 
available,  and  there  is  an  introductory  2p 
off  the  recommended  retail  unit  price. 

An  "impulse  buy"  pack  for  three 
sachets  of  Old  Cottage  lavender  com- 
pressed blossoms  (£0  45),  is  also  being 
introduced.  The  blister-card  pack  has  been 
designed  for  suspended  or  counter  display 
(Fassett  &  Johnson  Ltd,  Dawson  Road, 
Bletchley,  Milton  Keynes  MK1  1JT). 


Continued  on  p432 
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New  Products 


Continued  from  p431 

Tiki  bathroom  bags 

Tiki  Cosmetics  are  packing  Country  Fruit 
bath  foams — lemon,  sweet  orange  or  tangy 
apple — in  jute  bags  filled  with  fragrant 
orange  peel  or  pot  pourri  which  can  be 
used  to  freshen  bathrooms.  Each  pack  con- 
tains two  250cc  flasks  (1 8-20  baths)  of 
assorted  fragrances  (£1  -95).  Display  crates 
holding  ten  packs  are  available  (Carter 
Bros,  Glen  Laboratories,  Dockfield  Road, 
Shipley,  Yorks). 

Skin-care  sponge 

Buf-Puf,  an  epidermabrasive  sponge 
(£0  99),  is  being  launched  nationally, 
following  test  promotion  in  Scotland,  by 
Riker  Laboratories.  The  cleansing  sponge 
is  made  of  inert  polyester  fibres,  which 
offer  a  gently  abrasive  surface  when  used 
with  soap  and  water.  It  has  been  designed 
"to  make  skin  healthier,  smoother  and 
cleaner",  by  removing  dead  skin  cells  and 
the  dirt  and  debris  trapped  in  the 
epidermis. 

Riker  say  Buf-Puf  can  be  helpful  in 
"beating"  acne,  and  they  are  promoting 
their  product  to  dermatologists  and  general 
practitioners. 

During  October  and  November  an  intro- 
ductory offer  of  six  invoiced  as  five  offers 
retail  pharmacists  a  44  per  cent  profit 
margin.  Supplies  are  now  available  from 
pharmaceutical  wholesalers  (Riker  Labora- 
tories, PO  box  27,  1  Morley  Street,  Lough- 
borough, Leics  LE11  1EP). 

Bonne  Bell  Lipsmackers 

Tubes  of  flavoured  lip  gloss — strawberry, 
pineapple-coconut,  bubble  gum,  root  beer 
and  wild  raspberry — are  being  launched  by 
Bonne  Bell.  Lipsmackers  (£1  20)  are  more 
than  double  the  size  of  a  normal  lipstick 
and  offer  shine,  not  colour.  They  are  said 
to  contain  "emollients  to  nourish  and 
moisten  the  skin,  as  well  as  an  effective 
sun  screener".  A  coloured  Christmas 
pack  (£200)  of  Ten-o-six  lotion  (16oz) 
with  Good  Nature  moisturiser  (2oz),  Ten- 
o-six  (2oz)  and  three  assorted  sample  tubes 
of  Bonne  Bell  cosmetics  are  also  avail- 
able. Makers  say  the  gift  pack,  which  is  the 
normal  price  of  a  16oz  bottle  of  Ten-o-six, 
can  be  split  down  and  samples  given  to 
customers  (Bonne  Bell  Ltd,  York  House, 
Empire  Way,  Wembley,  Middlesex). 


on  TV 
next  week 

in — London;  M — Midland*;  Lc — Lancashire; 
Y_Yorkshlre;  So— Scotland;  WW — Wales  and 
West;  So — South;  NE — North-east;  A — Anglla: 
U — Ulster;  We — Westward;  B — Border; 
G — Grampian;  E — Eireann;  CI — Channel  Island. 

Alberto  Balsam  conditioner:  All  except 

U,  E 

Alberto  Balsam  shampoo:  All  except  U,  E 

Anadin:  All  except  E 

Aquafresh:  All  except  We,  CI 

Atrixo:  All  except  E 

Bic:  All  except  E 

Crest:  All  except  Lc,  NE,  B,  G,  E 

Denclen:  So 

Denim:  All  areas 


Falcon:  All  except  E,  CI 

Farleys  rusks:  All  areas 

Fresh  'N'  Clean:  Y 

Gumption  liquid:  Lc,  Y,  Sc,  NE,  B,  G 

Homeiresh:  Ln,  So 

Imperial  Leather  foam:  All  except  E 

Lucozade:  All  except  E,  CI 

Macleans:  Y,  NE 

Marigold:  All  except  Ln,  So,  U,  G,  E,  CI 

Natural  Balance:  M,  Lc,  Y,  NE 

Night  Nurse:  All  except  E 

Oil  of  Ulay:  All  areas 

Outdoor  Girl:  M 

Pears  shampoo:  All  areas 

Radox:  All  except  U,  E 

Recital:  M 

Ribena:  All  areas 

Seven  Seas:  G 

SR:  All  areas 

Sunsilk  hairspray:  All  areas 
Sweetex:  WW,  We 

Vaseline  lotion:  Ln,  Y,  Sc,  So,  NE,  A,  G 
Vu:  Ln,  M 


Lookout! 
We're  about  to 

advertise 
Vademecum 


If  you're  not  Harrods  or  some  such,  or  a  very  carriage 
trade  chemist  in  the  South-east,  you  may  not  know 
about  Vademecum. 
So  let's  put  that  right  for  a  start. 
Swedish  concentrated  mouthwash. 
Dilute  5  drops  in  half  a  glass  of  water, 
rinse  mouth  thoroughly,  gargle  maybe. 
Marvellously  refreshing. 
Further,  you  enjoy  complete  confidence 
kissing  anyone  from  a  Duchess  down 
without  holding  your  breath. 
Vademecum  has  been  selling 
steadily  through  outlets  such  as 
the  aforesaid  for  some  15  years. 
Without  advertising. 
Its  fame  has  spread  in  upper 
circles  literally  by  word  of  mouth 
and  peeking  in  hosts'  bathroom 
cabinets. 

Now  we're  starting  to  advertise  it. 
Miniscule  messages  at  first,  but 
precisely  where  Vademecum's 
most  likely  customers  are  more 
than  likely  looking  -  in  The  Times 
'Personal'  column. 
Yet  we  feel  a  little  apprehensive. 
On  your  behalf,  as  well  as  ours. 
Ladies  and  gentlemen  seeing 
Vademecum  messages  in  The  Times, 
asking  you  for  it,  and  you  not 
knowing  where  to  get  same. 
Hence  this  ad  revealing  your  sole 
source  of supply. 
Us: 


Anglo-Swiss  Pharmaceuticals  Ltd 

19  Poivis  Terrace,  London  Wll  13 J.  Telephone  01-229 1487 


Recommended 
retail  £1.25. 
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Polaroid,  Kodak,  Hanimex 
innovations  at  Photokina 


Some  1 12,000  trade  visitors  from  111  nations  visited  Photokina  in  Cologne  last 
month  to  see  innovations  in  the  world  of  photography.  Some  of  the  new  products 
on  show  there  were  previewed  in  C&D  before  the  exhibition  (August  21,  p224); 
here  Mr  Stanley  Bowler  reports  on  his  visit  and  other  new  products. 


A  rather  tantalising  foretaste  of  things-to- 
come  was  the  colourful  presentation  by 
Polaroid  of  a  new  large-format  Polacolor 
II  material.  On  the  stage  was  a  German 
"omm-pah-pah"  band  to  enliven  the  pro- 
ceedings and  they  were  photographed  a 
number  of  times  by  a  leading  Cologne 
photographer  using  a  10  X  8in  camera! 
This  new  special  material,  of  the  peel- 
apart  type,  is  "processed",  ie  run  through 
a  pair  of  heavy  squeegee-rollers,  outside 
the  camera. 

The  results  are  quite  impressive.  But,  as 
if  this  were  not  enough,  on  the  Polaroid 
stand  itself  there  were  not  only  more  10 
X  8's  but  also  a  display  of  even  larger 
direct-colour  pictures  in  sizes  up  to  24  X 
20in!  It  was  stated  that  Dr  Land  himself 
had  made  a  copy  of  a  painting  on  a  giant 
sheet  of  the  new  material  which  measured 
two  metres  in  height  and  one  metre  in 
width.  When  the  new  development  gets 
into  production  there  will  certainly  be  a 
new  era  in  full-scale  colour  photography. 

The  other  leading  company  in  the  colour 
field,  Kodak,  also  showed  instant-picture 
making.  Both  companies  had  enormous 
stands  in  this  enormous  exhibition.  The 
adjectives  are  essential  in  any  description 
of  this  biennial  display. 

Among  the  new  products  shown  by 
Kodak  were  two  1 10  cameras  under  the 
name  Mini  Instamatic.  These  cameras — 
the  S30  (£45-34|)  and  the  S40  (£61-901) 
will  be  available  in  the  UK  in  the  near 
future,  together  with  a  flash  unit  specially 
designed  for  the  cameras — the  Kodalux 
model  1  (£17-25). 

The  cameras  are  even  more  "pocket- 
able"  than  the  other  110  Kodak  cameras, 

The  new  Kodak  cameras:  S40  (top) 
in  leather  pouch,  and  S30 


say  the  company,  for  when  closed  they 
measure  just  95  5  X  48  2  X  27  0mm.  For 
use,  there  is  a  "pull-out"  optical  bright- 
line  viewfinder  that  when  closed  forms  a 
protective  cover  over  the  lens  and  also 
locks  the  shutter  release  thus  preventing 
accidental  exposure.  Both  cameras  are 
equipped  with  a  fixed-focus  25mm  f/5  6 
Reomar  lens,  and  a  two-speed  shutter  with 
speeds  of  1  /80th  and  1  /40th  sec. 

The  S30  model  is  manually-operated, 
with  the  correct  shutter  aperture  com- 
bination determined  by  selecting  the 
appropriate  weather  symbol.  The  S40 
camera  has  semi-automatic  exposure  con- 
trol ;  as  the  aperture  slide  is  moved,  a 
warning  signal  in  the  viewfinder  disappears 
when  the  correct  exposure  setting  is 
selected.  Other  features  common  to  both 
cameras  are :  chrome-effect  finish,  soft 
release  exposure  button,  rapid  one-stroke 
slide  mechanism  located  on  the  bottom  of 
the  camera  which  advances  the  film  and 
also  cocks  the  shutter,  accessory  shoe  with 
central  contact  for  use  with  electronic 
flash  units  or  flash  cube  battery  adapters. 

Both  cameras  will  be  sold  in  outfit  form 
comple'e  with  a  12-exposure  Kodacolor  II 
film,  wrist  strap  and  an  instruction  leaflet. 
A  black  leather  pouch  with  zip  fastening 
is  to  be  available  as  an  accessory  (£3  86). 

Hanimex  cameras 

The  Australian-based  Hanimex  organisa- 
tion, at  its  Press  conference,  also  showed 
and  described  a  range  of  new  products  in 
the  field  of  cameras  and  projectors  in 
which  it  is  already  established.  The  com- 
pany's development  over  a  relatively  short 
space  of  years  is  highlighted  by  the  open- 
ing of  a  new  factory  in  Cork,  Eire, 
immediately  after  the  close  of  Photokina. 

In  addition  to  re-designed  and  re-styled 
projectors  (the  2100  series)  there  were 
also  two  entirely  new  vertical  style  110- 
format  cameras.  The  first  is  the  VEF 
Zoom;  it  has  an  //5  6  lens,  with  a  focal- 
length  range  from  26  to  42mm,  two  fixed 
lens  apertures  of  //ll  for  bright  sun  and 
//5-6  for  cloudy  or  "flash"  when  the 
shutter  speed  is  set  at  1 /125th  sec.  The 
focussing  range  is  from  1  5m  to  infinity. 
The  second  camera  is  the  VEF  model  with 
a  fixed-focus  lens,  but  with  a  built-in 
close-up  lens  for  working  as  close  as  30 
to  50cm  and  shutter-speed  1/ 125th  sec. 

Both  cameras  have  an  elegant  little 
electronic-flash  unit  associated  with  them ; 
it  attaches  to  either  camera  with  a  very 
positive  locking  device; 

The  third  camera,  to  which  another 
electronic-flash  unit  can  be  attached,  is 
the  IEF  Tele-Hanomatic,  with  separate 


lens  systems,  easily  interchanged  with  a 
slider  action.  The  normal  lens  is  a  20  5m 
//5  6  and  the  telephoto  one  is  a  40mm 
f/5  6,  both  coated  and  colour-corrected. 
The  optical  viewfinder  changes  auto- 
matically to  suit  the  lens  in  use.  Two 
focusing  positions  are  provided,  2-3m  and 
3m  to  infinity. 


Hanimex  VEF  200m 

One  more  camera  will  suffice  to  indicate 
the  extent  of  the  new  developments  by 
this  company — the  Mini  110  EF,  with  a 
built-in  electronic  flash.  It  has  an  f/56 
lens  for  use  indoors ;  when  working  out- 
of-doors,  however,  and  having  closed  the 
sliding  cover  over  the  flash  section,  the 
lense  is  automatically  stopped  down  to 
//8  and  the  flash  is  turned  off  so  as  to 
save  the  battery. 

The  110-format  projector,  introduced  at 
the  1974  Photokina,  with  its  slides 
mounted  in  an  endless  band  and  with  a 
very  high-speed  interchange  between  slides, 
provided  the  design  for  a  new  2  X  2in 
slide  projector  working  on  a  similar  prin- 
ciple. A  prototype  was  shown  and  demon- 
strated, but  it  was  far  enough  advanced 
to  show  how  effective  this  kind  of  snap- 
change  can  be  in  virtually  eliminating  the 
screen  black-out  between  pictures. 


Irish  Prime  Minister  opens 
new  Hanimex  factory 

Hanimex's  new  £3m  plant  in  Cork, 
Ireland,  was  officially  opened  last  month 
by  the  country's  prime  minister,  Mr  Liam 
Cosgrave.  Initially  producing  photographic 
projectors  and  fluorescent  desk  lamps,  the 
complex  is  expected  to  become  the  main 
world  manufacturing  centre  for  Hanimex, 
who  also  have  plants  in  Australia  and 
Hong  Kong. 

With  annual  sales  worldwide  of  nearly 
£50m,  and  employing  1,500  people  around 
the  globe,  the  company  chose  Ireland 
because  of  its  geographic  location  as  a 
member  of  the  EEC  and  the  Irish  Govern- 
ment's favourable  attitude  to  new  manu- 
facturing enterprises ;  other  places  con- 
sidered were  in  the  UK,  Portugal,  Spain, 
Italy  and  France.  The  new  factory  was 
built  with  the  aid  of  a  grant  from  the 
Industrial  Development  Authority. 
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Westerns'  new 
image  created 
in  London 

The  first  Westons  pharmacy  to  reflect  the 
group's  new  "image"  (C&D,  July  24,  p96) 
has  opened  at  24-28  High  Holborn,  Lon- 
don WC1,  two  weeks  ahead  of  the  original 
schedule.  The  design  is  described  as  the 
spearhead  for  an  expansion  programme 
due  to  provide  an  additional  30,000  sq  ft 
of  new  retailing  space. 

Features  include  a  "receding  fins"  front- 
age with  illuminated  blue  fascia  bearing 
the  yellow  lettering  of  the  new  logo.  This 
colour  scheme  continues  throughout  the 
carpeted  3,000  sq  ft  selling  area,  with  the 
addition  of  silver  in  the  form  of  aluminium 
slats  which  create  a  false  ceiling.  Each 
product  section  is  clearly  identified  by 
suspended  and  wall-mounted  signs. 

The  medicines  counter  is  set  across  the 
back  of  the  store  and  is  effectively  super- 
vised (as  is  most  of  the  sales  area)  from 
a  dispensary  set  on  a  higher  level.  Holborn 
is  to  be  a  "two-pharmacist"  store — under- 
stood to  be  the  group's  first — and  is 
under  the  management  of  Mr  J.  B. 
Smethurst.  Hours  are  8.30am  to  5.30pm. 

Strong  in  photo-audio 

The  Dixons  influence  can  be  seen  in 
the  prime  position  given  to  the  photo- 
graphic-audio section  just  inside  the 
entrance.  (It  is,  however,  strictly  a 
"Westons"  and  the  few  Dixons  photo 
items  currently  on  display  are  to  be  re- 
placed as  soon  as  they  become  available 
in  new  packaging.)  Cosmetics  agencies  are 
also  well  supported,  with  a  central  island 
facing  the  customer  on  entering  the  store, 
and  a  special  counter  incorporating 
"solus"  display  cases  along  a  side  wall. 

A  full-page  advertisement  of  "opening 
offers"  was  to  appear  in  the  London 
Evening  News  this  week,  but  the  extent 
of  public  interest  was  evident  long  before 
the  store  opened  for  business.  "We  expect 
it  to  be  a  roaring  success",  area  manager 
Mr  C.  J.  Shewring,  MPS,  (who  was  a  post- 
graduate at  the  Holborn  Westons  branch 
which  this  replaces)  told  C&D  as  poten- 
tial customers  tried  to  gain  access  with 
workmen  prior  to  the  opening. 

After  a  first  day's  trading  higher  than 
anticipated.  John  Ramsay,  marketing  direc- 
tor, said  that  Westons  were  "very  pleased" 
with  the  way  things  were  going. 


Pictures  show  (from  the  top):  The  new 
fascia  and  logo;  cosmetics  counter  with 
strong  agency  emphasis;  medicines 
counter  and  dispensary;  customer's  view 
from  the  door,  showing  cosmetics 
"island''  and  photographic  and  audio 
departments.  The  central  selling  area 
has  gondolas  and  cash  points 
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The  big-selling  habit  breaker. 
Now  an  even  bigger  moneymaker. 


Up  to  102  per  cent  profit  with  ASP's 
great  new  'Clean  Up'  offer! 

You  just  stock  up  with  fast- 
selling  ASP  —  the  safe,  immediately 
effective  anti-smoking  product. 
Minimum  order  only  3  dozen. 

We  give  you  up  to  16  dozen  top 
quality  'Solo'  brand  toothbrushes. 
Absolutely  free.  Individually  boxed,  in 
Regular,  Smokers,  Soft-and-Hard  grades 
and  family  packs.  For  you  to  sell  at 
20p-25p  each.  And  earn  up  to  £195.36 
total  profit! 

We  support  you  with  new 
dominating  advertising.  To  be  seen 
by  over  20  million  people.  In  national 
and  regional  newspapers  including 
The  Sun  and  Daily  Mirror.  Plus  new 
hard  selling  display  material.  And  our 
unique  free  sampling  demonstrations  on 
request  (subject  to  a  minimum  order) . 

Don't  miss  this  big  chance  to  'clean  up' 
with  ASP. 

Get  full  details  from  your  ASP 
representative.  Or  contact  us  direct. 

Now! 

Empress  Marketing  Ltd.,  26,  Rochester  Place, 
Camden  Road,  London  NW1.  01-267  2998 

Devoncare  Ltd.,  99,  Robin  Hood  Lane, 
Hall  Green,  Birmingham.  021-744  6681 

Manufactured  only  by  Antobond  Ltd.,  Leeds. 
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Pioneers  in  Company profikj 

„  ■  VERNON-CARUS  LTD 

dressings   


Vernon-Carus  Ltd,  one  of  the  major  pro- 
ducers of  surgical  dressings  within  the 
United  Kingdom,  was  formed  only  in 
1971  but  is  the  result  of  a  merger  between 
two  long-established  companies,  Alexander 
Cams  &  Sons  Ltd,  of  Darwen,  and  Vernon 
&  Co  Ltd,  of  Preston.  Its  directors  are 
Mr  A.  Carus  (chairman),  Mr  R.  Crabtree 
(managing  director),  Mr  A.  F.  H.  Carus 
(deputy  managing  director)  and  Mr  A.  M. 
Carus  (executive  director  with  special 
responsibilities  for  Strentex  Ltd). 

Although  Vernon  &  Co  Ltd  were  pro- 
ducing small  quantities  of  surgical  dress- 
ings at  the  turn  of  the  century,  it  was  in 
1910  that  the  company  was  completely 
re-formed,  the  original  directors  at  that 
date  being  Mr  Barker  Crabtree  (the  grand- 
father of  the  present  managing  director 
of  Vernon-Carus  Ltd),  Mr  John  Dewhurst, 
a  local  business  man,  and  Mr  John  J. 
Rawsthorne,  a  Preston  solicitor.  The  com- 
pany prospered  and  developed  over  the 
years  leading  up  to  the  merger,  specialis- 
ing almost  entirely  in  the  field  of  medical 
and  surgical  products. 

Pulp  mouldings 

Shortly  before  the  merger  in  1971,  a 
new  division  was  formed  by  the  Vernon 
company  to  manufacture  disposable  pulp 
moulded  products,  including  bedpans  and 
urinals,  in  Bolton.  Because  this  venture 
was  in  a  very  different  field  from  surgical 
dressings,  it  was  formed  into  a  completely 
new  and  entirely  independent  company 
immediately  prior  to  the  merger  and  now 
operates  under  the  name  of  Vernon  &  Co 
(Pulp  Products)  Ltd,  with  Mr  Ronald 
Crabtree  as  non-executive  chairman. 

The  original  Alexander  Carus  was  the 
grandfather  of  the  present  chairman  and 
of  the  deputy  managing  director  of 
Vernon-Carus  Ltd.  He  started  trading  in 
textiles  in  1881  and  formed  Alexander 
Carus  &  Sons  Ltd  in  1906.  The  business 
was  largely  concerned  with  the  manufac- 
ture of  dhotis  for  the  Indian  market — in 
those  days  a  flourishing  industry.  By  1918, 
the  company  realised  that  a  domestic  tex- 
tile business  was  developing  in  India  and 
it  was  decided  that  there  must  be  greater 
product  diversification.  Surgical  dressings 
gradually  became  an  increasingly  impor- 
tant part  of  the  company's  production 
until,  by  the  time  of  the  merger,  Alexander 
Carus  &  Sons  Ltd  were  recognised  mainly 
as  a  large  surgical  dressings  manufacturer. 
The  company  had  still  retained  a  modest 
business  in  non-surgical  textile  production 
and  this  has  been  continued  by  Vernon- 
Carus  Ltd. 

A  few  years  prior  to  the  merger,  the 
Carus  company  had  entered  the  field  of 
non-woven  fabrics  and  a  subsidiary  com- 
pany, Strentex  Fabrics  Ltd,  now  produces 
these    fabrics    within    the  Vernon-Carus 


group.  Strentex  non-woven  fabrics  are  con- 
verted into  products  for  hospital  and  in- 
dustrial use  including  disposable  clothing, 
surgical  wipes,  incontinence  garments, 
dressing  towels,  nappy  liners,  etc. 

The  amalgamation  of  the  Vernon  and 
Carus  companies  brought  together  two 
wide  experiences  and  two  large  sources  of 
technical  knowledge.  It  also  enabled  the 
new  company  to  carry  out  an  extensive 
programme  of  production  concentration 
and  product  rationalisation.  Vertically 
constructed,  the  company  operates  four 


Mr  Ronald  Crabtree 


production  plants  in  the  Preston  and 
Blackburn  areas  and  the  processes  carried 
out  include  the  weaving,  bleaching  and 
converting  of  surgical  textiles  and  the 
manufacture  of  cotton  wools.  Over  1,000 
people  are  employed  in  the  group's 
activities. 

The  name  Vernon-Carus  is  well-known 
in  the  hospital  world  both  at  home  and 
abroad  but,  in  the  wholesale  and  retail 
distribution  areas,  most  of  its  products 
are  sold  under  customer  labels.  It  is  safe  to 
say,  however,  that  there  is  unlikely  to  be 
a  retail  pharmacy  in  the  UK  that  does 
not  have  on  its  shelves  surgical  dressings 
manufactured  by  Vernon-Carus  Ltd. 

Of  the  few  products  sold  through 
chemists  under  its  own  name,  probably 
the  best  known  is  the  Vernaid  Drug 
Tariff  sterile  dressing  pack.  The  company 
were  pioneers  in  the  production  of  such 
packs  for  hospitals  and  are  still  the 
largest  producers.  Vernaid  was  already 
well  known  in  hospitals  for  a  wide  range 
of  surgical  dressings,  and  when  the  compo- 
site sterile  pack  and  the  five  gauze  swab 


pack  were  first  introduced  into  the  Dru 
Tariff  in  1966,  it  was  decided  to  use  th 
same  brand  name.  The  company  assiste< 
the  Department  of  Health  in  drawing  uj 
the  specification  for  this  entirely  new  con 
cept  in  dispensing  and  were  first  in  th 
field  with  supplies — they  still  claim  to  b< 
undisputed  brand  leaders  and  many  doc 
tors  now  simply  prescribe  "Vernaid". 

The  company  can  claim,  with  some 
pride,  that  it  was  almost  certainly  the  firs 
in  the  UK  to  appreciate  the  inefficienc) 
of  the  old  methods  of  steam  sterilisation 
As  long  ago  as  1939,  its  technical  stafi 
became  concerned  about  the  dangers  ol 
residual  air  in  autoclaves  and  converted 
their  own  equipment  to  high  vacuum.  It  is 
only  fair  to  say  that  perfection  was  prob- 
ably not  fully  achieved  at  that  time  bul 
this  early  development  was  certainly  on  the 
right  lines  and  far  in  advance  of  the  new 
thinking  in  the  1950s  which  culminated 
in  the  famous  Nuffield  report.  Perhaps  il 
was  this  early  recognition  of  the  problems 
and  the  continuing  interest  in  them  which 
was  the  motivation  behind  the  pioneering 
work  of  Vernon-Carus  in  the  field  of 
sterile  packs  and  their  pre-eminent 
position  today. 

The  company  is  keenly  interested  in 
exports  and  has  resident  representatives  in 
many  countries.  Officials  of  the  company 
make  regular  visits  to  the  more  important 
overseas  markets  in  order  to  study,  at  first 
hand,  the  problems  involved  and  the 
special  needs  of  each  market  and  to 
explain  new  products  and  developments 
in  medical  and  surgical  techniques. 

The  UK  surgical  dressings  industry  is 
small  and  compact,  being  composed  of 
about  seven  manufacturers,  all  of  whom 
are  members  of  the  Surgical  Dressings 
Manufacturers'  Association.  The  present 
managing  director  and  deputy  managing 
director  of  Vernon-Carus  are  both  past 
chairmen  of  this  very  active  and 
efficiently  run  association.  The  company 
is  also  a  member  of  the  recently  formed 
European  Surgical  Dressings  Manufac- 
turers' Association  (ESDREMA),  Mr  R. 
Crabtree  being  its  first  chairman.  The 
Association  is  composed  of  the  largest 
manufacturers  within  the  EEC  plus  Austria 
and  Switzerland. 

Pharmacopoeia!  activities 

ESDREMA  was  formed  largely  to  co- 
operate in  dealing  with  new  legislation 
within  the  Community  and,  where  neces- 
sary, seeking  to  amend  it.  A  technical 
subcommittee  has  now  been  formed  with 
the  object  of  examining  new  draft  mono- 
graphs issued  by  the  European  Pharma- 
copoeia Commission  in  Strasbourg  and 
making  the  industry's  views  known. 

The  introduction  of  surgical  dressings 
monographs  into  the  European  Pharma- 
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our  sections  at  the  Vernon-Carus  Pentwortham  Mill:  Cotton  wool  carding  (above  left);  weaving  (above  right);  cone  winding 
below  left)  and  cotton  wool  converting  (below  right) 
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opoeia  is  likely  to  be  a  relatively  slow 
rocess  but,  as  and  when  such  monographs 
re  published,  they  will  take  the  place  of 
xisting  monographs  in  the  BPC.  In  1978, 
he  existing  surgical  dressings  monographs 
I  the  BPC  will  be  transferred  to  the 
iritish  Pharmacopoeia.  Mr  R.  Crabiree  is 
member  of  the  BP  Commission  com- 
nittee  which  deals  with  surgical  dressings, 
aving  served  for  nearly  20  years  on  the 
Id  surgical  dressing  subcommittee  of 
he  BPC. 

Vernon-Carus  place  great  importance  on 
lose  liaison  with  hospital  authorities, 
hereby  keeping  closely  in  touch  with  the 
hanging  needs  of  the  medical  profession 
nd  co-operating  in  meeting  these  needs. 
The  company  believes  that  the  medical 
Ind  surgical  standards  in  British  hospitals 
ire,  in  the  main,  the  best  in  the  world 
md  the  experience  gained  in  the  home 
Market  provides  the  company  with  in- 
valuable authority  when  selling  overseas. 

These  close  personal  contacts  with  the 
ospital  medical  and  surgical  professions 
^nd  with  scientific  and  commercial  bodies, 
nable  Vernon-Carus  to  face  the  future  in 
he  sure  knowledge  that  they  will  continue 
o  make  progress  on  the  right  lines  in  a 
apidly  changing  world. 


Ignored  'rat  race'  to  work  105  hours  a  week 


A  US  pharmacist,  Mr  Melvin  J.  Katsh, 
works  15  hours  a  day  seven  days  a  week 
and  claims  that  last  year  he  '"did  about 
£400,000  worth  of  business". 

He  graduated  from  the  Columbia 
University  School  of  Pharmacy  over  30 
years  ago  and  now  owns  Melvin's  Phar- 
macy, in  Great  Barrington,  Western 
Massachusetts.  Most  of  his  classmates 
went  to  work  in  New  York  city  "but  I 
didn't  want  the  rat  race",  he  says. 

He  sells  books,  cameras,  cosmetics, 
surgical  supplies,  theatre  tickets,  bread  and 
rolls,  winemaking  supplies,  television  tubes, 
convenience-food  products  and  has  a  copy- 
ing machine  he  rents  out  to  the  public. 
'  This  is  also  the  bus  stop.  I  accept  pay- 
ments for  telephone  bills,  1  make  deliveries 
and  I  have  charge  accounts.  I  just  give 
the  people  what  they  want.  It  brings  people 
into  my  store  and  they  buy  extra  stuff 
but  I  am  never  happier  than  when  serving 
as  a  chemist,"  he  adds. 

He  opened  his  first  pharmacy  in  1946 
and  in  his  first  year  had  sales  of  $45,000, 
then  worth  about  £22,000.  Mr  Katsch  is 
in  his  pharmacy  every  day  for  most  of  the 


15  hours.  He  takes  a  salary  and  five  per 
cent  of  annual  sales.  "I  am  a  very  com- 
fortable man,"  he  says.  "I  am  glad  I  did 
not  go  to  New  York  city.  I  might  have 
earned  more  for  a  time  but  I  would  pro- 
bably be  dead  by  now!" 

He  bases  his  business  on  service.  "A 
man  came  in  here  the  other  day  and  said 
he  had  finally  found  something  he  wanted 
and  I  hadn't  got.  I  ordered  it  right  away, 
though.  He  won't  come  in  here  again  and 
be  able  to  say  that — I  hope!" 

US  hospital  courses 

Traineeship  programmes  in  several  areas 
of  hospitai  pharmacy  practice  are  being 
developed  by  the  American  Society  of 
Hospital  Pharmacists  on  a  trial  basis.  The 
purpose  is  to  provide  concentrated  "learn- 
ing experiences"  for  pharmacists  in  areas 
such  as  unit  dose  drug  distribution,  hospital 
pharmacy  administration,  drug  information 
services,  intravenous  admixture,  and  certain 
aspects  of  clinical  pharmacy  practice.  The 
programmes  will  be  offered  in  host 
hospitals  and  will  last  two  to  four  weeks. 
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MIGRAINE  ? 

HOW  YOU  CAN  HELP 


Your  customer  (and  millions3  like  her)  has  regular  attacks  of 
migraine.  She  comes  in  for  sympathy  and  common  analgesics, 
which  at  best  may  only  afford  inadequate  relief.  Yet  it's  a  problem 
Migraleve  might  very  well  solve. 

Only  a  fraction  of  migraine  sufferers  have  consulted  a  doctor 
for  it.  So  how  are  they  to  know  such  a  product  as  Migraleve 
exists,  unless  they  learn  it  from  you?  (It  is  advertised  only  in 
medical  journals)  Migraleve  is  the  only  specifically  anti- 
mlgrainous  ethical  preparation  which  can  be  counter-prescribed, 
and  is  backed  by  extensive  British  clinical  trials  which  confirm1' 
the  effectiveness  of  non-ergotamine  Migraleve  in  the  treatment 
of  migraine. 

•  considerably  less  vomiting  than  with 
ergotamine-based  treatment1. 

•  can  be  continued  with  safety  for  as 
long  as  necessary — therefore  should 
be  tried  first1. 

•  effective  in  79%  of  migraine  attacks 
— and  preferred  by  65%  of  ergotamine 
users*. 

References 

1.  Practitioner  (1973)  211,  357 

2.  Medical  Digest  (1972)  17,  7 

3.  Latest  published  estimates  of  prevalence  gives  an 
average  of  17%  of  all  men  and  27%  of  all  women 

Formulation 

Migraleve  Pink  Tablets  contain  buclizine,  para- 
cetamol, and  codeine. 

Migraleve  Yellow  Tablets  contain  paracetamol 
and  codeine. 


RAPID  SALES  GROWTH  CONTINUES! 

Can  your  stocks  meet  the  increased  demand? 
Order  on  the  next  bonus  mailing. 

International  Laboratories  Ltd.,  Sunbury-on-Thames,  Middx  TW16  7HN 


Clic-Loc  Cap 


Standard  Cap 
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Pharmapac 

will  wear  it! 

This  new  range  of  dispensing  containers  has 
been  designed  to  enable  the  pharmacist  to  stock  a 
standard  range  of  bottles  that  will  accommodate 
both  Clic-Loc  (U.G's  proven  child-resistant 
closure)  and  standard  medical  closures. 

The  Pharmapac  containers,  manufactured  in 
natural  or  opaque  unbreakable  polyethylene  and 
round  shaped  for  easy  labelling,  are  produced  in 
15  cc,  30  cc,  60  cc  and  120  cc  sizes. 

Containers  and  caps  are  supplied  in  100  unit 
polybags  from  leading  pharmaceutical  wholesalers. 

Clic-Loc  &  Bottles 

or  Standard  Caps 
&  Bottles 


Pharmapac  Stockists 

Martindale  Samoore  Ltd.,  54  High  St.,  Weedon,  Northampton 
Mawson  &  Proctor  Pharmaceuticals,  Kingsway  South, 
Team  Valley,  Gateshead,  Co.  Durham,  NE8  1YX 
East  Anglian  Wholesale  Supplies  Ltd.,  Quayside,  Norwich 
NR3  1  RX  •  Jones  &  King  Ltd.,  Lower  Quay,  Fareham,  Hants. 
Macarthys'.Ltd.,  20  Pollard  Street  East,  Manchester  M10  7ET 

Clic-Loc  Stockists 

Bradford  Chemists  Bradford  '  Bristol  Bottle  Co.  Bristol 
J.  M.  Loveridge  Southampton  '  Muirs  Nottingham 
M  &  A  Pharmaceuticals  Manchester  '  Harrison  Smith  London 
Vestric  Branches  at  Ruislip,  Brierley  Hill,  Sheffield,  Pres;>n 
Liverpool.  Reading,  Swansea,  Enfield,  Birmingham 
C.  R.  Crosskill  Norwich  1  Wains  Tunbridge  Wells 
Colchester  &  East  Essex  Co-op  Colchester 
Grimwade  &  Ridley  Ipswich  ■  Hall  Forster  &  Co.  Newcastle- 
upon-Tyne  •  Branches  of  Wellcome  Foundation. 

U.G.  Closures  &  Plastics 

Astronaut  House,  Hounslow  Road,  Feltham,  Middx. 
Telephone:  01-890  9051. 
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Pharmacy's  options 

Xrayser's  column  headed  "pharmacist's 
role"  postulated  the  dilemma  of  pharmacy 
neatly  indeed:  it  is  perhaps  a  pity  that 
he  did  not  remove  his  tongue  from  his 
cheek  long  enough  to  suggest  a  solution. 

Perhaps  the  problem  is  that  everything 
that  is  said  about  general  practice  phar- 
macy is  true :  the  pharmacy  is  an  indis- 
pensable part  of  the  course  of  medical 
treatment ;  the  pharmacist  fulfils  a  vital 
role  in  local  health  care ;  the  pharmacy  is 
the  sole  source  of  many  essential  health 
products ;  the  pharmacy  carries  a  much 
wider  range  of  toiletry  products  than  any 
other  outlet.  And  though  we  may  some- 
times forget  it,  the  pharmacist  is  the  only 
scientifically-trained  professional  man  who 
is  always  available  for  consultation  on  a 
wide  range  of  topics  on  which  people  need 
advice. 

Take  away  the  local  pharmacy  and  you 
take  away  a  real  local  benefit  from  the 
community.  But,  as  economics  operate, 
the  customer  can  close  that  pharmacy 
quite  simply  by  purchasing  his  or  her  non- 
health  requirements  elsewhere.  Except  in 
a  few  cases,  the  pharmacist  cannot  exist 
on  NHS  work  alone,  nor  can  local  good- 
will pay  the  rent.  He  has,  as  things  are, 
two  options — compete,  or  go  downhill. 

Numark,  and  other  schemes  based  on 
the  same  ideas,  are  there  to  give  the 
pharmacist  the  opportunity  to  compete — 
if  he  wishes  to  do  so.  Certain  aspects  of 
retail  promotion  are,  of  necessity,  some- 
Iwhat  brash  and  are  certainly  far  removed 
Ifrom  the  image  of  the  professional  phar- 
macist. But  if  you're  in  the  market-place, 
[you've  got  to  be  seen  to  be  there. 

It  is  not,  perhaps,  the  image  of  phar- 
imacy  that  all  of  us  would  like  to  see 
[projected,  but  if  Xrayser  has  other  ideas, 
[l  shall  look  forward  with  interest  to  his 
further  comments.  Alan  Ritchie 

Macarthys  Pharmaceuticals  Ltd 
Romford 

Traditional  remedies 

Your  correspondent  Mr  Woodward  has 
taken  me  to  task  for  comparing  chemo- 
therapy with  traditional  herbal  treatment, 
and  indeed  homoeopathy.  Whereas  I  have 
no  desire  to  enter  an  argument  with,  or 
upset  the  afficionados  of  these  forms  of 
treatment,  might  I  suggest  the  obvious? 

Traditional  herbal  medicine  has  been 
with  us  since  the  dawn  of  mankind,  right 
up  to  the  nineteenth  century.  Much  good 
it  has  done  us!  The  coming  of  chemo- 
therapy, and  the  published  statistical 
results,  altered  medicine  out  of  all  recog- 
nition with  the  past.  Many  formidable 
diseases  have  been  tamed. 

Many  persons  seeking  "traditional"  med- 
icines and  so  called  "health  foods"  are 
often  obsessed  with  their  health,  and  often 
have  little  wrong  with  them  organically- 


speaking.  If  they  had  a  serious  complaint, 
I  doubt  very  much  that  the  employees  of 
"health  food  shops"  and  "herbal  medi- 
cines shops"  would  be  able  to  either 
recognise  the  disease  or  even  appreciate 
the  dangers,  let  alone  treat  them  success- 
fully! 

As  for  suggesting  the  Russians  live 
longer,  one  only  has  to  refer  to  their  his- 
tory to  discover  that  starvation,  depriva- 
tion, disease  and  ignorance,  not  to  mention 
the  lack  of  records  of  births,  deaths,  and 
medical  treatments  in  the  past,  make  their 
claims  to  longevity  unrealistic. 

I  am  aware  that  few  if  any  modern 
drugs  originated  in  Russia,  but  I  can  tell 
you,  they  are  very  keen  on  buying  vast 
quantities  of  western  drugs.  Clearly  their 
traditionalist  medicine  is  not  so  effective 
after  all! 

I  can  only  presume  that  the  Russians 
fail  to  produce  modern  drugs  because  of 
their  lack  of  competition,  lack  of  incen- 
tive and  their  total  lack  of  humanity,  not 
because  of  their  miraculous  diet,  and 
herbal  treatment.  Geraint  Davies' 

Sutton,  Surrey 

Market  stall  'agency' 

I  can  confirm  that  all  the  Yardley  items 
mentioned  by  Catherine  Holmes  (letters, 
September  11),  plus  eye  make-up,  are  on 
sale  at  Holsworthy  and  Newton  Abbot 
markets.  Also  Helena  Rubinstein  agents 
might  like  to  know  that  Apple  Blossom 
gift  sets,  sprays,  dusting  powder,  and 
Heaven  Sent  small  sprays,  hand  lotion,  eye 
make-up,  etc,  are  on  the  same  stall.  The 
vendor  told  me  he  bought  direct  from 
both  firms — agencies  (?),  wake  up! 

I  have  asked  Yardley's  representative  if 
I  may  pass  on  my  Yardley  stand  to  the 
market  stall  vendor.  Helena  Rubinstein 
have  told  me  they  have  it  in  hand,  but  I 
don't  know  how. 

Marjorie  Procter-Smith 

Holsworthy,  Devon 

Motives— and  motes 

I  have  been  away  and  have  just  seen  your 
Comment  "Facts  and  motives"  on  my 
letter  "Health  care  alternatives"  (Septem- 
ber 4)  which  does  not  do  justice  to  the 
case  which  you  agree  is  so  eminently 
worthy  of  consideration. 

The  changes  in  attitudes  in  the  Health 
Service  are  considered  to  be  desirable  and 
recently  received  unanimous  endorsement 
by  my  colleagues  who,  like  me,  you  casti- 
gate as  politically  myopic. 

I  wonder  if  you  looked  closely  at  the 
mote  in  your  own  eye  as  you  wrote  your 
Comment ;  it  smacks  of  politics  to  me. 

T.  C.  Thomas 
London  N3 

Fees— what  to  do 

Further  to  my  letter  concerning  the  in- 
crease in  the  Pharmaceutical  Society's  fees 
(C&D,  July  3,  p27),  I  wrote  to  the  Privy 
Council  and  to  the  Secretary  of  State  for 
Social  Services.  The  time  is  now  ripe,  in- 
deed overripe,  I  suggest,  for  other  mem- 
bers of  the  Society  to  act  similarly. 

Write  to  The  Clerk  of  the  Council, 
Privy  Council  Office,  Whitehall,  London 
SW1A  2AT,  and  to  the  DHSS,  Medicines 
Division,  Finsbury  Square  House,  33  Fins- 
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bury  Square,  London  EC2A  1PP — who 
wrote  in  reply  to  my  letter  to  the  Secretary 
of  State. 

The  Privy  Council  have  been  sent  copies 
of  various  letters  of  mine  which  have 
appeared  in  the  pharmaceutical  Press  on 
the  subject  of  fees.  They  have  asked  me 
to  send  a  memorandum  if  and  when  a 
further  fee  increase  is  submitted  to  them 
and  I  wish  to  object  to  what  is  proposed. 

Act,  I  urge  you,  now,  fellow  member. 

E.  A.  Jensen 
Brighton 

Vets  and  'NP' 

Our  veterinary  surgeon  this  week  "dis- 
pensed" 14  tablets  to  treat  an  ailing  family 
pet.  They  were  the  nice  "sweet"  variety  of 
tablet,  bright  yellow,  sugar-coated — and 
unidentified.  No  tablet  markings ;  no 
"NP"  on  the  label ;  no  name  of  pet  or 
owner;  no  "for  animal  treatment  only"; 
just  "One  twice  a  day"  and  the  vet's  name 
and  address. 

Undoubtedly  the  tablets  contain  a  tetra- 
cycline, but  would  the  vet's  procedure  have 
been  different  for  a  drug  with  greater 
potential  for  harm?  I  doubt  it.  If  safety 
demands  that  human  medicines  are  dis- 
pensed with  appropriate  labelling,  surely 
our  veterinary  colleagues  should  recognise 
that  the  same  principles  must  apply  to  the 
medicines  they  supply.  Or  perhaps  they 
would  prefer  to  issue  prescriptions  (parti- 
cularly in  small  animal  practices)  and  get 
the  job  done  properly! 

Safety  conscious 


Equipment 


Bottle  crusher 

A  simple  hand-operated  device  for  break- 
ing bottles  in  safety  has  been  developed 
by  Balcan  Engineering  Ltd,  41  Witham 
Road,  Woodhall  Spa,  Lines.  The  company 
point  out  that  the  machine,  the  Balcan 
bottle  crusher,  can  reduce  the  disposal 
problem  by  decreasing  the  bulk  of  bottles 
to  be  stored  before  they  are  collected  by 
refuse  disposal  agencies ;  they  claim  that 
bottles  are  so  effectively  broken  that  the 
shattered  remains  of  40  can  be  contained 
in  a  box  which  would  hold  only  12  whole 
ones.  The  crusher  is  designed  for  mounting 
on  a  well  or  the  side  of  any  strong  table. 
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Rotary  f  Spacemaker 

— 55ft.  of  display  in  33 ins.  of 
space  Rotary  and  mobile 


To  : 

SPACEMAKERS  SYSTEMS 

7  HIGH  STREET,  EWELL,  SURREY 
Telephone:  01-394  1211 

Please  send  me  full  details  of  Rotary  Spacemaker 

NAME  

ADDRESS  

 TEL  


GD6 


MICE!! 

Stock  up  &  Sell 
SCRAM 

Supporting  National  Advertising 
NOW  APPEARING 

SCRAM 


12 


rec.  retail 
Dper 

*  PACKET 


The  modern  method 
to  oust  mice 

ORDER  FROM  YOUR 
WHOLESALER  NOW! 

SCRAM  PRODUCTS  LTD. 
London,  N.I. 


DUMP  DISPLAYS 
SELL  MORE 


SHOW  MORE 

3  dump  baskets  white  plastic 
coated.  For  big  displays  that  sell. 

SELL  MORE 

Super  Merchandiser  supplied 
complete  with  chrome  card 
holder +4  wheels  for  easy  moving. 

"Super  Merchandiser" 
ONLY  £32.50 

+  £1.50  CARRIAGE -f  V.A.T 

OR  2  FOR  £60.00 

+  £3.00  CARRIAGE  +  VAT. 

Mail  or  telephone  orderonly.  No  rep  will  call. 
Please  allow  2  weeks  for  delivery. 

Height  to  top  basket  55 
Maximum  diameter  24" 


To:  Tom  Drake  Associates  Ltd.,  7  High  St,  Ewell, Surrey. Tel:01  3941211 

Please  send  me  1  Super  Merchandiser'  0)  C28.50 
2  SuperMerchandiser"forC50.00 
+  Carriage  £1.50  each  +  V.A.T. 


Name  

Address 


Tel.  No. 


CD  7 
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35-hour-week  to  be  sought 
for  hospital  pharmacists? 


The  Guild  of  Hospital  Pharmacists  section 
of  the  Association  of  Scientific,  Technical 
and  Managerial  Staffs  may  seek  a  cut  in 
hospital  pharmacists'  working  week  to  35 
hours. 

The  Divisional  Officer,  Mr  J.  Mercer, 
pointed  out  to  the  Guild  Council  meeting 
last  week  that  it  was  now  ASTMS  policy 
to  negotiate  a  reduction  in  the  working 
week  of  its  members  to  35  hours.  Noting 
that  the  pharmacists'  week  of  39  hours 
was  higher  than  that  of  many  other  health 
disciplines,  it  was  recommended  that  the 
staff  side,  Pharmaceutical  Whitley  Coun- 
cil, should  examine  the  matter. 

An  offer  had  been  received  from  the 
management  side  for  an  increase  in  Lon- 
don weighting  of  £42  per  annum  for  those 
in  the  London  zone  only.  It  was  agreed 
that  the  offer  would  be  accepted  with 
reluctance  but  the  anomalies  in  the  system 
required  detailed  consideration.  They 
would  be  pursued  rigorously  when  London 
weighting  was  next  considered  in  1978. 

It  was  reported  that  the  member  of  the 
National  Executive  Committee  of  ASTMS 
who  would  be  attending  future  meetings 
of  Council  was  Mr  Eric  Bromley,  a  clini- 
cal phychologist  from  Rainhill  Hospital  in 
the  Mersey  Regional  Health  Authority. 

Council  agreed  that  a  letter  be  sent  to 
Dr  David  Owen,  former  Minister  of 
Health,  wishing  him  well  in  his  new  sphere 
of  activity.  It  was  understood  that  the 
meeting  between  a  delegation  of  Guild 
Council  and  Dr  Owen,  arranged  for  next 
week,  would  be  held  with  his  successor, 
Mr  Roland  Moyle. 

Vacancies  not  being  filled 

A  long  discussion  took  place  on  the 
position  of  vacancies  which  health  auth- 
orities were  leaving  unfilled — with  par- 
ticular reference  to  the  Cumbria  AHA,  the 
South-Western  RHA,  and  the  Lancashire 
AHA.  It  was  reported  that  the  Cumbria 
Authority  had  accepted  a  recommendation 
that  the  area  pharmaceutical  officer  post 
would  be  filled  from  April  1977  and  a 
letter  to  that  effect  had  been  sent  to  the 
Guild  president.  Whilst  welcoming  the 
progress  that  had  been  made,  Council 
were  concerned  that  if  the  person  appoin- 
ted is  to  be  in  a  position  to  take  up  the 
post  by  the  agreed  date,  a  programme  for 
advertising,  shortlisting  and  interviewing 
would  need  to  be  in  operation  within  the 
next  few  weeks.  Until  that  was  done  it  was 
stressed  that  pharmaceutical  staff  in  the 
area  should  not  carry  out  any  of  the 
APhO's  duties. 

Little  positive  progress  had  been  made 
regarding  the  filling  of  Mrs  Tinegate's  post 
as  South  Western  Regional  Pharmaceutical 
Officer.  Council  fully  endorsed  the  action 
taken  by  the  APhOs  and  area  pharma- 
cists in  the  region  in  undertaking  only 
those  functions  of  the  RPhO  relating  to 


patient  safety  and  recommended  that  that 
action  be  continued.  It  was  agreed  that 
the  president,  Mr  C.  Hetherington,  should 
write  the  RHA  chairman  demanding  that 
he  hold  a  meeting  with  the  local  ASTMS 
divisional  officer,  the  APhOs  and  area 
pharmacists  of  the  region,  and  either  Mr 
W.  Mott,  chairman,  staff  side,  Pharma- 
ceutical Whitley  Council,  or  Mr  G. 
Hitchings,  vice-president  and  professional 
secretary  of  the  Guild,  as  soon  as  possible 
to  discuss  the  disturbing  implications  to 
the  profession  and  the  authority. 

Preston  area  post 

Consideration  was  given  to  the  position 
in  Lancashire  where  the  post  of  area 
pharmacist  at  Preston  had  not  been  adver- 
tised after  the  retirement  of  Mr  R.  Field 
on  July  31.  It  was  understood  that  pro- 
posals for  the  management  arrangements 


The  successful  trial  of  a  unit  dose  distri- 
bution system  to  six  geriatric  wards  at 
Hackney  Hospital  led  to  a  considerable 
drop  in  the  drug  administration  error  rate 
in  those  wards  according  to  a  study 
published  last  week. 

The  study  also  found  that  the  new  unit 
dose  system,  when  compared  to  the  pre- 
vious "topping  up"  drug  delivery  system, 
operated  from  the  pharmacy  department, 
led  to  a  decrease  in  9  per  cent  of  the  time 
spent  by  all  staff.  However,  that  average 
was  made  up  of  a  79  per  cent  increase  on 
time  spent  by  pharmacy  staff,  a  2  per  cent 
increase  for  portering  staff,  and  a  13  per 
cent  decrease  for  nursing  staff.  Other 
advantages  of  the  individual  in-patient 
drug  distribution  system  included: 

□  An  improvement  in  drug  utilisation 
efficiency  because  the  pharmacy  can  more 
closely  monitor  the  consumption  of  drugs ; 

□  The  operation  of  the  system  can  be 
planned  efficiently  leading  to  more  effec- 
tive use  of  nursing,  portering  and  par- 


in  Lancashire  were  still  under  discussion 
between  the  AHA  and  its  district  manage- 
ment teams  and  consultations  would  take 
place  later  with  staff  organisations,  includ- 
ing ASTMS.  It  was  agreed  that  Council 
write  to  both  the  Authority  and  the 
Department  of  Health  urging  the  retention 
of  a  grade  IV   post  in  the  Area. 

Mr  Hitchings  reported  that  ASTMS  had 
agreed  to  the  Guild  publishing  scientific 
papers  such  as  those  given  at  the  week- 
end school  and  one  day  conference,  as 
well  as  those  resulting  from  the  awards 
presented  to  the  Guild  by  the  pharma- 
ceutical industry.  Council  welcomed  the 
decision  and  agreed  that  the  president,  the 
professional  secretary  and  the  editor 
would  meet  to  consider  the  details  of  the 
scheme.  It  was  noted  that  a  research 
award  to  the  value  of  £500  had  been 
offered  by  Janssen  Pharmaceuticals  Ltd 
and  Council  agreed  that  it  be  accepted. 

Consideration  was  given  to  a  draft 
circular  on  the  responsibilties  of  pharma- 
cists and  others  with  regard  to  piped 
medical  gases.  Whilst  accepting  the  prin- 
ciple that  pharmacists  had  important 
responsibilities  in  that  area  it  was  stressed 
that  there  were  obvious  staffing  and 
revenue  implications  which  could  not  be 
ignored  by  the  Department  and  health 
authorities.  Mr  Hitchings  is  to  communi- 
cate Council's  views  to  the  Department  as 
a  matter  of  urgency. 


ticularly  pharmaceutical  staff ;  and 
□  The  pharmacy  department's  staff  now 
have  the  satisfaction  of  providing  a  service 
to  identifiable  patients. 

Abstracts  of  Efficiency  Studies  in  the 
National  Health  Service,  Department  of 
Health,  No  173 ;  Pharmacy  Department, 
Unit  Dose  Distribution  System.  (HM 
Stationery  Office,  £0  20). 

UCA  Executive  election 

No  new  nominations  for  the  Ulster 
Chemists'  Association's  Executive  Com- 
mittee were  received  before  the  closing 
date  of  nominations  last  week.  The  follow- 
ing, who  are  due  to  retire  from  the  Execu- 
tive at  the  Association's  annual  meeting 
on  November  24,  are  therefore  eligible  for 
re-election  and  do  not  need  to  be  pro- 
posed or  seconded:  Mrs  A.  S.  G.  Watson; 
G.  M.  Armstrong;  W.  J.  Bolon;  J.  Knox; 
W.  C.  Magee;  W.  Martin;  T.  I.  O'Rourke; 
J.  W.  A.  Skinner. 


An  old  Leeds 
pharmacy  has  been 
reconstructed  at 
Hull  Museum  and  is 
now  open  to  the 
public.  It  belonged 
to  the  late  Mr  W.  T. 
Castelow,  who, 
when  he  died  in 
1974,  was  at  98 
Britain's  oldest 
practising 
pharmacist.  The 
pharmacy  had 
changed  little  since 
he  took  over  in  1907 


Unit  dose  system  led  to  drop  in  medication  errors 
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I  CI  to  invest  £40m  in 
new  animal  feed 

TCI  is  investing  about  £40m  to  enter  a 
new  technology  and  a  new  business — the 
production  of  protein  for  animal  feeding- 
stuffs  from  methanol,  produced  in  turn 
from  natural  gas. 

A  plant,  incorporating  the  world's  largest 
fermenter,  is  to  be  built  at  Billingham, 
Cleveland,  headquarters  of  ICI's  agri- 
cultural division,  where  a  novel  process 
has  been  developed  to  make  single  cell 
protein,  called  Pruteen.  The  process  in- 
volves the  continuous  fermentation  of 
methanol  by  a  selected  micro-organism 
which  is  harvested  and  dried  to  yield 
granules  or  powder  containing  over  70  per 
cent  protein — more  than  any  other  protein 
feedingsluff. 

The  plant's  capacity  will  be  between 
50,000  and  75,000  tonnes  per  year,  depend- 
ing on  the  product  mix.  The  output  will  be 
sold  in  Northern  Europe,  for  calf  milk 
replacers  and  poultry  feed.  A  pilot  plant 
with  a  capacity  of  three  tonnes  a  day  has 
been  running  for  the  past  three  years,  and 
the  safety  of  the  product  has  been  investi- 
gated in  seven  species  of  animals  through 
a  number  of  generations. 

Sperry  Remington  expand 
sales  operation 

An  important  restructuring  and  enlarging 
of  their  field  sales  force  operation  has 
been  completed  by  Sperry  Remington, 
market  leaders  in  the  electric  shaver  and 
hair  care  products  field.  There  are  now 
two  sales  areas  divided  by  a  line  drawn 
roughly  between  Dolgelly  and  the  Wash. 
M  aurice  Franks  has  been  appointed 
southern  sales  manager  with  a  team  com- 
prising three  area  managers  (Roger 
Huxtable,  Stan  Porter  and  Barry  Howard) 
and  five  sales  executives  (Arthur  Alley, 
Keith  Woods,  Ray  Poynter,  Robert  Taylor 
and  Paul  Simons). 

A  similar  restructuring  has  been  carried 
out  in  the  northern  half  of  the  country, 
including  Scotland,  with  Hugh  Smith  as 
northern  sales  manager,  leading  a 
team  comprising  area  managers  Tony 
McDonald,  Neil  Lansom  and  Derek  Petts 
and  sales  executives  Wayne  Loughlin, 
Andrew  Sheehan,  Gordon  Neile.  One  fur- 
ther sales  executive  will  be  appointed  to 
complete  the  northern  team. 

Good  prospects  for 
Booker  McConnell 

Record  earnings  were  achieved  by  Booker 
McConnell  Ltd  in  the  first  half  of  1976 
without  any  profits  from  the  subsidiary 
companies  in  Guyana,  which  were  taken 
over  by  the  government  in  May,  whereas 
less  than  10  years  ago  over  half  the  profits 
came  from  those  companies.  Total  profit 


before  interest  and  taxation  amounted  to 
£7 -3m  (£5 -3m  in  the  UK),  compared  with 
£6 -3m  (£4 -9m)  in  the  first  half  of  1975. 
In  the  individual  sectors  covered  by  the 
company,  the  UK  food  distribution  divi- 
sion which  now  includes  the  health  food 
and  pharmaceutical  subsidiaries  showed  a 
profit  of  £1,399,000  in  the  first  half  of 
1976  and  £1,378,000  in  the  same  period 
of  1975. 

In  the  interim  report,  the  chairman,  Sir 
George  Bishop,  says  that  prospects  for 
1976  are  improving  and  the  board  believes 
that  this  year's  profits  will  be  at  about 
last  year's  record  level.  The  company's 
planned  diversification  provides  a  firm 
base  for  future  growth. 
□  Though  no  figures  are  given  separately 
in  the  interim  report  for  Kingswood 
(Chemists),  a  subsidiary  of  Booker 
McConnell,  a  spokesman  for  the  company 
told  C&D  that  Kingswood's  current  satis- 
factory performance  should  continue. 

Willows  Francis  recover 

Willows  Francis  Ltd  made  a  pre-tax  profit 
of  £230,660  in  the  year  to  June  30,  com- 
pared with  a  loss  of  £47,861  in  the  pre- 
vious twelve  months.  The  turnover  in 
1975-76  was  £2,236,245  (£1,935,658  in 
1974-75).  The  profit  after  taxation 
(£113,077  including  £21,842  for  overseas 
taxation)  was  £103,223,  and  earnings 
amounted  to  7  6p  per  share  (2  8p  loss  in 
1974-75). 

Personna  to  close  factory 

Personna  International  UK  Ltd  are  to 
close  their  factory  at  Hillington,  Glasgow, 
and  the  sales  office  in  Maidenhead  at  the 
end  of  the  year.  This  move  follows  losses 
over  the  past  ten  years  amounting  to 
£l-25m,  and  an  anticipated  loss  exceed- 
ing £400,000  in  1976.  Redundancy  notices 
have  been  given  to  the  280  workers  at 
Hillington  and  a  compensation  scheme  has 
been  devised. 

Following  the  closure  of  the  factory, 
there  will  be  no  further  supplies  of  Per- 
sonna or  Ever  Ready  razors  or  blades  on 
the  UK  market  once  stocks  have  been 
exhausted. 
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Fisons'  pharmaceuticals 
profits  ahead 

Trading  profit  of  the  Fisons  Group  in  the 
six  months  to  June  30  was  £11,959,000 
(£11,212,000  in  the  same  period  of  1975), 
and  pre-tax  profit  was  £10,321,000 
(£10,161,000).  In  the  individual  product 
sectors,  sales  of  pharmaceuticals  amounted 
to  £25,254,000  (£19,338,000)  showing  a 
profit  after  deducting  research  and 
development  expenditure  of  £4,009,000 
(£3,002,000).  Agrochemicals  sales  were 
£27,546,000  (£23,132,000)  showing  a  profit 
of  £3,801,000  (£2,806,000),  fertiliser  sales 
at  £55,899,000  (£60,881,000)  made  a  profit 
of  £4,120,000  (£5,891,000),  and  sales  of 
scientific  equipment  at  £6,812,000 
(£5,999,000)  showed  £711,000  (£420,000) 
profit. 

The  company  state  that  in  the  pharma- 
ceuticals sector,  the  progress  made  in  the 
second  half  of  1975  has  continued  with 
significant  further  development  of  Intal, 
Rynacrom  and  Opticrom.  In  the  USA 
sales  of  acquired  products  such  as 
Vitron-C  and  Somophyllin  are  growing, 
and  although  the  cromolyn  sodium  (d;- 
sodium  cromoglycate)  market  overall  con- 
tinues to  be  disappointing,  sales  of  Intal 
are  taking  an  increasing  share. 

Cox's  reprieve? 

Discussions  are  in  progress  between  Arthur 
H.  Cox  &  Co  Ltd,  Brighton  Council  and 
East  Sussex  County  Council  to  find  a  solu- 
tion to  the  problem  of  redundancies,  etc, 
that  would  follow  a  move  by  the  com- 
pany from  the  Brighton  area  (see  C&D, 
p355).  It  is  hoped  to  find  a  satisfactory 
alternative  site  within  reach  of  the  town. 

Briefly 

Increased  demand  for  aerosol  products 
has  led  Aerosol  Research  &  Development 

Ltd  to  acquire  a  new  factory  at  Farlington, 
Portsmouth,  close  to  their  existing  com- 
plex. The  new  plant  is  fully  equipped  for 
the  plastic  moulding  of  a  wide  range  of 
valve  parts,  embodying  new  moulding 
techniques,  and  will  enable  the  company 

Continued  opposite 


Company  statement 

Benn  Brothers  Ltd 

An  encouraging  turn-round  in  the 
financial  results  of  Benn  Brothers  Ltd 
(publishers  of  trade  journals  and  direc- 
tories, including  Chemist  &  Druggist) 
is  reported  for  the  year  ended  June  30. 
Consolidated  group  profit  before  tax, 
was  a  record  £554,913,  compared  with 
£235,159  for  1974-75,  says  Mr  Richard 
Woolley,  chairman,  in  his  statement  to 
shareholders ;  group  turnover,  at 
£6,521,000,  was  also  a  record.  How- 
ever, Mr  Woolley  adds  that  satisfac- 
tion with  the  results  must  be  tempered 
by  the  knowledge  that  profitability  has 
not  kept  pace  fully  with  inflation — and 
the  full  impact  of  recent  cost  increases 
(paper,  in  particular)  will  be  felt  in 
the  current  financial  year. 

The  statement  refers  to  publication 


of  C&D's  5,000th  issue  in  January  and 
says  the  paper  has  benefited  from  the 
investment  of  previous  years.  "The 
Price  List  has  enabled  chemists  to  keep 
pace  with  the  number  of  increases — 
up  to  3,000  changes  a  month — and  the 
computerisation  of  this  service  com- 
bined with  new  printing  facilities  has 
achieved  a  reduction  in  production  time 
and  costs,  so  enabling  the  Price  List 
to  be  published  monthly  from  next 
September  [1976]  with  a  continuation 
of  its  weekly  up-dating  service." 

Mr  Woolley  pays  tribute  to  Mr 
Glanvill  Benn,  who  retired  from  the 
chairmanship  on  December  31,  1975, 
and  has  been  appointed  Life  President. 
On  his  retirement,  the  Group  had 
emerged  stronger  than  ever  after  coping 
with  the  initial  repercussions  of  the 
worst  recession  in  the  national  economy 
since  the  dark  days  of  the  thirties. 
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to  expand  production  of  the  KN  series  of 
one  inch  cup  valves,  the  relatively  new 
K56  tilt  valve,  and  the  CA75M  fast  gassing 
valve  which  is  just  clearing  the  final  devel- 
opment stage.  In  addition,  production  of 
the  AR74  20mm  valve  incorporating  a 
new  plastic  outer  gasket  is  scheduled  for 
early  October. 

Norgine  Ltd  head  office  is  moving  on 
October  4  to:  59  High  Holborn,  London 
WC1V  6EB  (01-242  4882/3). 

British  Home  Stores  opened  a  new  store 
in  Colchester  on  September  29,  making  a 
total  of  101  in  the  chain. 

Wilcox  Laboratories  Ltd  moved  to  57 
Norman  Road,  St  Leonards-on-Sea,  East 
Sussex  TN38  OEG  (telephone  Hastings 
(0424)  427906,  telex  95408),  September  30. 


Appointments 

De  Witt  International  Ltd  representative 
Mr  Eric  Jackson  is  at  12  Drumbrae  Ter- 
race, Edinburgh  EH4  7RX  [corrected  note]. 

Pifco  Ltd:  Mr  John  Bell  has  been  appoin- 
ted national  accounts  manager.  He  has  had 
over  13  years'  experience  in  the  industry. 

Unichem  Ltd:  Mr  Tim  Iveson,  manager 
of  the  Kingston  upon  Thames  branch,  has 
been  appointed  manager  of  the  branch 
currently  being  set  up  at  Exeter.  Mr  Tony 
Breger,  formerly  at  Willesden,  is  adminis- 
tration manager. 

Wellcome  Medical  Division:  Mr  J.  T.  Kirk 
has  been  appointed  regional  sales  manager 
for  central  eastern  England,  the  northern 
home  counties  and  north,  central  and  east 
London.  He  joined  Wellcome  in  1972  as 
a  sales  representative. 

Ronson  Products  Ltd:  Mr  Ted  Gibson 
has  been  appointed  sales  and  marketing 
manager  after  four  years  as  sales  manager. 
Mr  Brian  Dodgshon  has  been  appointed 
deputy  sales  manager,  Mr  Peter  Jebens, 
marketing  services  manager,  and  Mr  Tony 
Millard,  house  accounts  manager. 

Riker  Laboratories:  Mr  N.  A.  Wolfstein 
became  managing  director  on  October  1. 
Mr  Wolfstein  has  held  senior  appointments 
in  Riker  Laboratories,  USA,  over  the  past 
18  years,  most  recently  as  director  of 
new  business  development.  He  replaces 
Mr  John  Lumley,  who  has  been  managing 
director  since  Riker's  inception  in  the  UK 
in  1951;  he  is  remaining  as  a  director  and 
will  act  as  adviser  to  Mr  Wolfstein  on 
pharmaceutical  industry  affairs. 

Merck,  Sharpe  &  Dohme  Ltd  have 
announced  the  following  appointments: 
Mr  Anthony  Morson,  formerly  group 
materials  manager,  to  technical  services 
manager.  Mr  George  Orwell  to  produc- 
tion administration  manager  responsible 
for  production  planning,  inventory  control 
and  export/import  administration.  Mr  Bob 
Ward,  production  manager  at  the  com- 
pany's new  plant  at  Cramlington,  North- 
umberland, is  to  transfer  to  the  Hoddesdon 
headquarters  at  the  end  of  the  year  as  a 
pharmaceutics  specialist.  Mr  Brian  Lums- 
den  has  been  promoted  to  production 
manager  at  Cramlington,  reporting  to  Mr 
Colin  Beynon,  the  works  manager,  with 
effect  from  December  1. 


Market 
News 

Currency  problems  again 

London,  September  29:  The  continuing 
no-confidence  shown  by  other  countries 
in  sterling  is  once  again  making  it 
extremely  difficult  to  establish  a  market 
price  for  many  commodities.  Not  only  are 
those  items  affected  which  are  normally 
settled  in  US  dollars  but  those  from 
Commonwealth  countries,  such  as  honey 
from  Australia.  Light  and  medium  amber 
honey  in  consequence  has  risen  by  £10 
a  metric  ton  while  Canadian  is  up  £30. 

Many  crude  drugs  were  marked  up  to 
take  account  of  the  currency  situation. 
They  included  aloes,  benzoin,  henbane, 
ipecacuanha,  kola  nuts  and  valerian.  The 
two  balsams,  Canada  and  Peru,  which 
have  been  falling  over  recent  months, 
were  adjusted  upwards.  Among  spices 
pepper  and  ginger  showed  the  greatest 
reaction  and  in  aromatic  seeds  Moroc- 
can coriander  jumped  from  £330  metric 
ton  to  £480  in  the  cif  position. 

Demand  for  Brazilian  peppermint  oil 
during  the  past  week  has  again  been 
fairly  brisk.  The  forward  rate  is  now  10p 
a  kg  higher  than  that  for  Chinese  oil — a 
position  rarely,  if  ever,  seen  before. 

Pharmaceutical  chemicals 

Acetarsol:  50-kg  lots  £10.00  kg. 
Aloin:  50-kg  lots  £12.90  kg. 

Ammonium  bicarbonate:  BPC  £127.05  metric  ton, 
ex-works. 

Ammonium  acetate:  BPC  1949  crystals  £0.45  kg 
in  50-kg  lots;  strong  solution  BP  1953  £0.1841  kg 
in  200-kg  lots. 

Ammonium  chloride:  Pure  in  50-kg  lots  £0.2121 
kg  for  powder. 

Calamine:  BP  £621  per  1,000  kg. 
Cantharadin:  100-g  lots  £0.75  per  g. 
Glucose:   (Per  metric  ton  in  10-ton  lots)  mono- 
hydrate    £209;     anhydrous    £410    (varying  with 


Coming  events 

Sunday,  October  3 

Socialist  Medical  Association  pharmacy  group, 

13  Courtleigh  Gardens,  London  NW11,  at  10.30 
am.  Seminar  on  "Policy". 

Monday,  October  4 

Cleveland  Area  Chemist  Contractors  Committee, 

Golden  Eagle  Hotel,  Thornaby-on-Tees,  at  7.30 
pm.  Discussion  on  "A  new  NHS  contract". 
East  Metropolitan  Branch,  Pharmaceutical  Society, 
Churchill  Room,  Wanstead  Library,  at  8  pm.  Mrs 
M.  Sharpe  (sister,  Drug  Dependence  Unit, 
University  College  Hospital)  on  "The  drug 
addict:  his  problems,  his  treatment,  his  cure". 
Truro  Branch,  National  Pharmaceutical  Union, 
Royal  Hotel,  Lemon  Street,  at  8  pm.  Mr  E.  J. 
Downing  (assistant  secretary,  NPU)  on  "Hiring 
and  firing  in  1976". 

Tuesday,  October  5 

Bristol  Branch,  Pharmaceutical  Society,  Eastfield 

Inn,  at  8  pm.  Skittles  evening. 

Chelmsford  Branch,  Pharmaceutical  Society, 

academic  unit,  Chelmsford  and  Essex  Hospital, 
at  7.30  pm.  Dr  Noyce  and  Miss  Joan  Greenleaf 
on  "Pharmaceutical  training". 
Distributive  Industry  Training  Board,  Southgate 
Technical  College,  6.30  pm:  Mr  T.  Astill,  deputy 
secretary,  National  Pharmaceutical  Union,  on 


importation    charges);    liquid    43°    Baume  £195 
(5-drum  lots);  naked  £163  (tanker  14  tons). 
Hydroquinone:  One-ton  lots  £2.15  per  kg;  500-kg 
£2.23  kg. 

Phthalylsulphalhiazole:  50-kg  lots  £1.60  kg. 
Potassium   acid   tartrate:   BPC   £650   metric  ton, 
delivered. 

Potassium  citrate:  Granular  £669  metric  ton  as  to 

maker.  Premium  for  powder  £12.00. 

Potassium  hydroxide:   Pellets  BP   1963   in  50-kg 

lots   £1.309    kg;    sticks   £4.569;   technical  flakes 

£0.4577. 

Potassium   phasphate:   BPC   1949   in   50-kg  lots, 
granular  £1.6746  kg;  powder  £1.4744. 
Succinylsulphathiazole:  £4.87  kg  (50-kg  lots). 
Sulphacetamide  sodium:  BP  £6.51  kg  for  50-kg. 
Sulphamethizole:  £6.71  kg  in  1 ,000-kg  lots. 
Sulphaquinoxaline:  BVetC  in  50-kg  drums  £8.05 
kg;  sodium  salt  £9.10. 

Sulphaquinoxaline:  BVetC  in  50-kg  lots  £8.05  kg; 
sodium  salt  £9.10  kg. 


Crude  drugs 

Aloes:  Cape  £1.21  kg  spot;  £1.16,  cif.  Curacao 
nominally  £1.75  spot;  £1.72,  cif. 
Balsams:  (kg)  Canada:  £12.00  spot;  £11.80,  cif  for 
shipment.  Copaiba:  BPC  £1.50  on  the  spot;  £1.55, 
cif.  Peru:  spot  £6.30;  £6.15,  cif.  Tolu:  £3.40  spot; 
£3.30,  cif. 

Benzoin:  BP  £79.00-£80.00  cwt  spot;  £76.00-£77.00, 
cif. 

Chillies:  Ugandan,  £1,300  metric  ton  spot  nominal. 

Cinnamon:  (cif)  Seychelles  bark  £370  ton.  Ceylon 

quills  4  O's  £0.63  lb. 

Cloves:  Madagascar  £3,450  per  ton,  cif. 

Cochineal:   Peruvian  silver-grey  £14.20  kg,  spot; 

£14.10,    cif.    Tenerife    silver-grey    £18.00;  black 

£20.00. 

Ginger:  (ton,  cif)  Cochin  £1,100.  Jamaican  (spot) 
£1,050.  Nigerian  split  £630,  peeled  £720. 
Henbane:  Niger  £940  metric  ton  spot;  £920,  cif. 
Honey:  (per  metric  ton  in  6-cwt  drums,  ex-ware- 
house) Australian  light  amber  £560,  medium  £550, 
Canadian  £760;  Mexican  £570. 

Ipecacuanha:  (kg)  Costa  Rica  spot  £4.20;  ship- 
ment £4.15,  cif. 

Kola  nuts:  Spot  £240  metric  ton;  £220,  cif. 
Menthol:    (kg)    Brazilian    £9.55   spot;   £9.40,  cif. 
Chinese  £10.50  duty  paid  spot;  shipment  £9.60, 
cif. 

Pepper:  (ton)  Sarawak  black  £1,135  spot;  £1,050, 
cif.  White  £1,340  spot;  shipment  £1,250,  cif. 
Podophyllum:  Root  £800  metric  ton,  cif,  nominal. 
Seeds:  (metric  ton,  cif)  Anise:  China  star  forward 
£595.  Caraway:  Dutch  £770.  Celery:  Indian 
£465.  Coriander:  Moroccan  £480.  Cumin:  Egyptian 
£470;  Turkish  £460;  Iranian  £495.  Dill:  Indian 
£230.  Fennel:  Indian  £325;  Egyptian  £235.  Fenu- 
greek: £135. 

Valerian:  Indian  root  £900  metric  ton  spot;  ship- 
ment £880,  cif. 


Essentia!  and  expressed  oils 

Anise:  (kg)  £16.00  spot;  £17.50,  cif. 
Camphor  white:  £0.85  kg  spot;  £0.90.  cif. 
Peppermint:  (kg)  Arvensis — Brazilian  £4.50  spot; 
shipment  £4.35.   cif.   Chinese   £4.50  spot;  £4.25, 
cif.  Piperata,  American  Far  West  about  £20.00,  cif. 
Sandalwood:  Mysore  not  quoted. 

The  prices  given  are  those  obtained  by  importers 
or  manufacturers  for  bulk  quantities  and  do  not 
include  value  added  tax.  They  represent  the  last 
quoted  or  accepted  prices  as  we  go  to  press. 


"You,  your  workers  and  the  law"  (fee  £2). 
Ealing  Branch,  Pharmaceutical  Society,  Creffield 
Suite,  Carnarvon  Hotel,  Ealing  Common,  at  8  pm. 
Dr  T.  D.  Whittet  (chief  pharmacist,  Department 
of  Health)  on  "An  introduction  to  Apothecaries 
Hall". 

Plymouth  Branch,  National  Pharmaceutical  Union, 

Duke  of  Cornwall  Hotel,  Millbay  Road.  Mr  E.  J. 
Downing  (assistant  secretary,  NPU)  on  "Hiring 
and  firing  in  1976". 

Wednesday,  October  6 

Taunton  Branch,  National  Pharmaceutical  Union, 

County  Hotel,  East  Street,  at  8  pm.  Mr  E.  J. 
Downing  (assistant  secretary,  NPU)  on  "Hiring 
and  firing  in  1976". 

Thursday,  October  7 

Bristol   Branch,    National   Pharmaceutical  Union, 

Unicorn  Hotel,  Prince  Street,  at  8  pm.  Mr  E.  J. 
Downing  (assistant  secretary,  NPU)  on  "Hiring 
and  firing  in  1976". 

Thames  Valley  Pharmacists  Association,  Winthrop 
House,  at  8  pm.  Mr  J.  P.  Hall  on  "Wine  making 
at  home". 

Sunday,  October  10 

British  Small  Animal  Veterinary  Association  and 
Chesham  Canine  Society,  Elgiva  Hall,  Elgiva 
Lane,  Chesham,  at  2.30  pm.  Symposium  on 
"Inherited  conditions",  sponsored  by  Beecham 
Animal  Health. 

Norfolk  Area  Chemist  Contractors  Committee, 

teaching  centre,  Norfolk  and  Norwich  Hospital,  at 
10.30  am.  Area  Conference  on  "The  future  of 
pharmacy". 
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GREATER  SUPPORT  FOR  INTER-DENS 


robe 


Now  that  inter-dens  are  in  olentif  ul 
supply,  a  new  promotional  campaign  will 
start  in  September. 

Concentrated  advertising  will  be  seen  by 
consumers  in  Radio  Times,  Cosmopolitan 
Sunday  Times  Colour  Supplement,  Punch 
and  other  leading  magazines.  And  dentists 
I  will  also  be  seeing  inter-dens  advertising  in 
Probe,  British  Dental  Journal  and 
Dental  Update. 

So  get  ready  for  those  customers  who 
really  care  for  their  teeth.  They'll  be  after 
a  healthy,  inter-dens  mouth. 

Order  now  to  meet  the  demand! 


Q0$> 
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Inter-dens 

Gum  Massage  Sticks 

to 


Inter-dens  is 

a  registered  trade  mark 


Nichol; 


Nicholas  Laboratories  Limited, 
225  Bath  Road,  Slough  SL1  4AU. 

0993 
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STERILE  PACKS  HB 
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THE  SPECIFICATION  m 
OF  THE  N.H.S.  ^ 
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'    Vernon-Carus  Limited 

j        PEN  WORTH  AM  MILLS  •  PRESTON  •  LANCS.     TEL.  44493/8 

OBTAINABLE    FROM    ALL   WHOLESALE  CHEMISTS 
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ORALGER 


I 


pellets  §  MOUTH  ULCERS 

RETAIL  PRICE  30p.  TRADE  PRICE  £2.25  per  dozen 
Available  from  your  local  wholesaler  and  from  Vestric  Ltd. 


I 


The  Triangle  Trust  helps  people  of  the 
Pharmaceutical  Industry 


The  Trangle  Trust  1949  Fund  is  an  independent  charitable 
trust  administered  by  a  Board  of  Trustees.  Its  primary  aim  is 
the  relief  of  hardship  or  distress  in  the  case  of  people  and  their 
dependents  employed,  or  formerly  employed  in  the  pharmaceu- 
tical industry  in  Great  Britain  and  the  British  Commonwealth. 
Such  relief  may  include  assistance  with  the  educational  expen- 
ses of  children. 

The  Trustees  are  also  prepared  to  consider  applications  for 
financial  assistance,  beyond  the  scope  of  an  employer's  respon- 
sibilities, with  education  or  training  in  general  subjects,  includ- 
ing music  and  the  arts. 

For  additional  information,  or  to  apply  for  assistance,  write  to : 
The  Secretary,  Dept  CD,  The  Triangle  Trust  1949  Fund, 
Clarges  House,  6-12  Clarges  Street,  London  W1Y  8DH. 


A.  NELSON  &  COMPANY  LIMITED 
73  DUKE  STREET,  LONDON,  W1  M  6BY 

HOMOEOPATHIC  PHARMACY 

Tel.:  01-629  3118  &  3119 
Telex:  Hahnemanelson  Westcham  Ldn-268312 

Full  range  of  Medicines  and  Books  always  available. 
Answering  service  available  when  Pharmacy  is  closed. 


NEWBALL  &  MASON  LTD. 

Established  in  1850 

SPICES  AND  CULINARY  HERBS  IN  EVERY  VARIETY 
FLAVOURING  ESSENCES  AND  FOOD  COLOURS 

The  Famous 

EXTRACT  OF  HERBS,  LEMONINE,  GINGER, 
SARSAPARILLA,  DANDELION  &  BURDOCK 

For  Herb  Beers 

Attractively  pacRed  with  pharmacy  in  mind,  and  also 
available  in  bulk 

Detailed  price  list  and  bonus  terms  from 
Dormston  Trading  Estate,  Burton  Road,  Dudley, 
West  Midlands,  DY1  2BR.  Tel.  No.  Sedgley  2537 


ifjGcl 

isements 


Post  to  Classified  Advertisements,  Chemist  &  Drug- 
gist, 25  New  Street  Square,  London  EC4A  3JA. 

.Telephone  01-353  3212. 


Display/Semi  Display  £5.00  per  single  column 
centimetre,  min  25mm.  Column  width  42mm. 

Whole  page  £350  (254mm  x  178mm) . 

Half  Page  £200  (125mm  x  178mm). 

Quarter  Page  £110  (125mm  x  86mm). 

Lineage  £1.00  per  line,  minimum  5  lines  @  £5.00. 


Wanted  Miscellaneous 


YORKSHIRE 

PURCHASING 

ORGANISATION 

APPROVED  LIST  OF  FIRMS 

The  Yorkshire  Purchasing  Organi- 
sation is  a  consortium  of  most 
of  the  local  authorities  in  York- 
shire and  is  currently  purchasing 
goods  of  all  types  to  an  annual 
value  in  excess  of  £40  million. 
Manufacturers/suppliers  in  the 
undermentioned  categories  wish- 
ing to  be  included  on  the  ap- 
proved list  of  firms  are  asked  to 
make  application,  indicating  the 
relevant  categories.  Existing 
suppliers  need  not  reapply. 

First  Aid  and  Medical 
Supplies 

Science  Equipment 
Visual  Aid  and  Photo- 
graphic Equipment 

Applications  should  be  sent  to 
the  Chief  Finance  and  Administra- 
tive Otficer,  Yorkshire  Purchasing 
Organisation,  Cliff  Lane,  Wake- 
field   WF1  2TN. 


A.&H.  OTTER  LTD. 

(established  1920> 

Largest  cash  stock  buyers  in  the 
trade  for  manufacturers'  clearing 
lines,  and  retailers'  stocks. 

8    Northburgh    Street,  London 

EC1V  DBA.  Tel:  01-253  1184/5. 

Telegrams:  "Salvall",  London, 
E.C.1. 


WANTED  URGENTLY  Old  mahogany 
chemist  shop  fittings.  We  remove  and 
pay  cash.  John  Derham  Ltd.,  248 
Camden  High  Street,  London,  N.W.1. 
Tel:  01-485  6611. 


Shopfitting 


RUISLIP  CONSTRUCTIONS  SER- 
VICES LTD,  Offer  a  specialised 
building  service  to  N.P.U.  Members. 
Extending,  modernising,  altering 
shops  and  dispensaries;  reasonable 
charges.  Many  Testimonials.  Federa- 
tion of  Master  Builders.  Telephone 
Ruislip  31568  for  quotation,  24  hour 
answering  service. 


INTERPLAN  SYSTEM  80  modular 
shopliftings.  attractive  units  at 
attractive  prices,  complete  Instal- 
lations. NPU  recommended.  Brochure 
from  OLNEY  BROS.  LTD,  SHOP- 
FITTERS,  NORTHBRIDGE  ROAD, 
BERKHAMRTED,  HERTS.  Tel:  5417-9. 


CASH  REGISTERS  rebuilt  as  new 
fully  guaranteed  from  £75.  Itemisers 
£185.  Call  and  see  our  range.  Open 
Monday  to  Friday.  THIRSK  SHOP- 
FITTINGS,  743  Garratt  Lane,  SW17 
0PD.  Tel:  01-946  2291. 


URGENTLY  REQUIRED,  all  items 
connected  with  old-fashioned  Phar- 
macies— runs  of  drug  drawers,  shop 
rounds,  jars,  etc.  Complete  interiors 
of  pharmacies  bought.  Telephone 
Ashtead  (Surrey)  72319  or  Ashtead 
76626,  or  write  Robin  Wheeler,  7 
Gladstone  Road,  Ashtead,  Surrey. 

WE  WILL  PURCHASE  for  cash  a 
complete  stock  of  a  redundant  line, 
including  finished  or  partly  finished 
goods,  packaging,  raw  materials, 
etc.  No  quantity  too  large.  Our  rep- 
resentative will  call  anywhere.  Write 
or  telephone  Lawrence  Edwards  & 
Co.  Ltd.,  6/7  Wellington  Close, 
Ledbury  Road,  London  W11.  Tel: 
Park  3137-8. 


SELF  SELECTION  will  Increase  your 
toiletries  sales  sufficiently  to  pay  for 
a  complete  shop  modernisation.  As 
primary  manufacturers  of  wall  fittings 
and  counters  we  offer  very  early 
delivery  and  installation  in  Just  one 
day,  or  overnight,  new  shops  or  old 
shops  or  part  shops.  Immediate 
quotations  without  obligation  for 
shopfronts  and  interiors.  Thirsk 
Shopfitting,  741-743  Garratt  Lane, 
London  SW17  0PD.  Telephone  01-946 
2291  (four  lines). 


Please  address  Box  No. 
replies  to  :  Box  No.  ... 

Chemist  &  Druggist 
25  New  Street  Square 
London  EC4A  3JA 


FASHION  JEWELLERY 
Jodez  (Manchester)  Ltd 

34  Shudehlll,  Manchester  M4  1EY 

Tel:  061-832  6564 

Largest  and  most  exclusive 
range  of  direct  and  Imported 
Continental  Jewellery,  Necklets, 
Pendants,  Dress  Rings,  Ear- 
rings, Brooches.  Bracelets,  Hair 
Ornaments. 

Suppliers  to   Chemists  over 
years. 

Sample  parcels  available 


For  Sale 


ONE-SIZE  TIGHTS  from  £1.55  doz. 
plus  VAT.  Min.  order  6  doz.  overall. 
CWO.  Carriage  free.  Full  range  Price 
List.  Edward  Kaye  Ltd.,  3  South 
Place,  London  EC2. 


Blank  Cassettes 
AGFA  *  AMPEX  *  AUDIO 
BASF  ★  EMI  ★  FUJI  *  HCL 
MAXELL  *  MEMOREX 
PHILIPS  *  SCOTCH 
SONY  *  TDK 

WHAT  you  need 
WHEN  you  need  it 
From  ONE  wholesaler! 
Write  or  'phone  for  price  list: 
EPS,  75  HOLLOWAY  ROAD, 
LONDON  N7  8JZ 
(01-607  6059/3755) 


Business 
Wanted 

30  MILES  AROUND  CENTRAL  LON- 
DON, substantial  Pharmacies  and 
potential  development  situations  re- 
quired. Quick  decisions.  Apply  in 
strict  confidence  to — Southshourne 
Ltd,  54  Old  Brompton  Road,  London, 
S.W.7.  Telephone:  01-584  1491. 
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Classified  Advertisements 


Trademarks 


The  Trade  Marks  set  out  below  were  assigned  on  6  July  1976  by  COLREX  LIMITED  of  191  Preston  Road,  Brighton,  Sussex  to 
BLAKOE  LIMITED  of  229  Putney  Bridge  Road,  Putney,  London  SW15  WITHOUT  THE  GOODWILL  OF  THE  BUSINESS  IN  WHICH 
THEY  WERE  THEN  IN  USE. 


Registered  No    Trade  Mark 

B835477  SLIMSWIFT  with  device  of  a  woman  standing 

on  scales  in  place  of  the  I's. 


Goods 

Non-medicated  bath  salts. 


B956674 


HOMESPA 


Ncn-medicated  toilet  preparations,  cosmetic  preparations, 
cosmetic  powder  contained  in  sachets. 


Appointments 


Vestric 


REQUIRE 


CHEMIST 

REPRESENTATIVES 


Due  to  internal  promotions  vacancies  exist  within 
our  sales  force  and  representatives  are  required 
immediately  for  the  Glasgow  and  Leicester  areas. 

Successful  applicants  will  be  aged  25—45  and  will 
have  had  at  least  2  years'  experience  of  calling  on 
chemists.  They  will  detail  the  company's  complete 
range  of  products  and  services,  and  will  be  closely 
involved  in  the  development  of  the  Vestric  Vantage 
Scheme,  which  offers  a  unique  range  of  manage- 
ment systems  to  the  retail  pharmacist. 

Vestric,  a  member  of  the  Glaxo  Group  of 
Companies,  is  the  largest  pharmaceutical  whole- 
saler in  the  U.K.,  serving  independent  retail 
Pharmacists,  veterinary  surgeons,  hospitals  and 
photographies  suppliers. 

The  Company  offers  an  attractive  staring  salary 
together  with  significant  fringe  benefits  which 
include  Pension  and  Life  Assurance  Schemes, 
Prpf  it  Sharing  Bonus,  etc. 

A  company  car  will  be  provided. 

Initially,  please  write  to  Mr  K.R.  Houghton, 
Personnel  Manager,  Vestric  Limited,  Chapel 
Street,  Runcorn,  Cheshire,  WA7  5AP. 


A  worthwhile  job  with  Vestric 


Nottinghamshire  Area  Health  Authority  (Teaching) 
South  Nottingham  District 

STAFF  PHARMACIST 

AREA  NON-STERILE 
MANUFACTURING  AND 
ASSEMBLY 

(Based  at  Nottingham  General  Hospital) 

Applications  are  invited  for  the  challenging  post  of 
Staff  Pharmacist  in  charge  of  non-sterile  manufacturing 
and  assembly  in  the  South  Nottingham  Noel  Hall  area 
which  comprises  North  and  South  Nottingham  teaching 
Districts. 

Applicants  must  have  had  appropriate  experience  in 
either  hospital  or  industry  and  must  be  familiar  with  the 
requirements  of  the  Medicines  Act  in  order  to  develop 
an  efficient  Area  service  in  accordance  with  the  recom- 
mendations of  the  Medicines  Inspectorate.  This  service 
will  provide  for  the  requirements  of  the  two  District 
hospitals  and  eventually  in  1978  Phase  1  of  the 
University  Hospital. 

You  will  be  encouraged  to  carry  out,  in  liaison  with 
medical  staff,  research  in  the  development  of  new 
formulations. 

Further  information  may  be  obtained  from  Mr.  W.  G. 
Smith,  Area  Pharmaceutical  Officer,  Tel:  (0602)  43417. 
Application  forms  and  job  descriptions  may  be  obtained 
from:  Sector  Administrator,  General  Hospital,  Park  Row, 
Nottingham.  Closing  date:  15th  October  1976. 


NORWICH 

Branch  Manager  (MPS)  required 
for  busy  precinct  shop  near 
Health  Centre.  Excellent  new  flat 
with  Lounge.  Kitchen,  2  Bed- 
rooms, Bathroom,  Central  Heat- 
ing. Norfolk  Broads  7  miles. 
Coastal  resorts  20  miles.  Salary 
by  negotiation.  Telephone  Nor- 
wich (0603)  53100  (evenings) 
22868  (day). 


Please  mention  C  &  D 
when  replying  to 
advertisements 


Well  established  company  who 
have  enjoyed  supremacy  in  the 
sunglasses  field  for  over  30 
years  are  now  preparing  their 
1977  programme  with  a  view  to 
achieving  peak  sales,  and  seek- 
ing two  first  class  agents.  They 
must  be  well  connected  with 
chain  stores  and  departmental 
houses,  and  will  be  amply  re- 
warded for  all-out  effort. 

Please  write  to 

Managing  Director,  Box  No.  2422 

With  full  details  of  areas  coverea 
and  connections. 


Printed  by  H.  O.  LLOYD  &  CO  LTD,  Islington,  London  N1  8HX,  and  published   by   BENN   BROTHERS   LTD,   25  New  Street  Square,   London  EC4A  3JA. 

Registered  at  the  Post  Office  as  a  Newspaper.  21$/18}/4S. 
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THERE'S  NO  NEED  TO  RUB  IT  IN 


Algispray  the  spray-on  relief 
for  aches  and  pains  will  be 
Nationally  advertised  this  winter 


Algispray  is  a  really  effective^ 
rubefacient  that  has  this  great 
advantage.  It's  not  a  cream,  or 
lotion,  it's  a  spray. 
Spraying  on  means  there's  no 
need  to  massage.  No  mess.  No 
waste.  No  time  lost  in  getting 
the  deep-acting  ingredients  to 
work. 

And  all  these  benefits  will  be 
advertised  to  the  millions  of 
rheumatism,  lumbago  and 
fibrositis  sufferers  who  read  the 
RADIO  TIMES,  WOMAN  and 
WOMAN'S  WEEKLY  in  a  series  of 
hard-hitting,  repetitive  spaces 
starting  in  November. 
There's  no  need  to  rub  in  the 
fact  that  Algispray  could  take 
on  some  of  the  most  tried  and 
true  remedies  you  stock.  And  then 
increase  your  sales  by  quite  a 
margin. 

algispray 


A  product  of  Cullingfords  of 
Chelsea  Ltd. 


GET  IN  TOUCH  WITH  YOUR  WHOLESALER-  FAST 
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A  SHORT  CUT  TO 


FROM  FASSETT&  JOHNSON 


:  '    ,  ■  : 
'                  :        :.           -  :  ■  :       "  .  . 

MM  f 

Fassett  &  Johnson  have  got  together  with  many  leading 
wholesalers  to  give  you  extra  speedy  help  for  your  in-stock  position. 
This, plus  special  bonuses  on  selected  lines-as  a  regular  feature  ! 

TAKE  ADVANTAGE  OF  THESE  OFFERS  NOW! 


BONUS  PERIOD  OCTOBER 

13  as  12 


QUICKIES  NAIL 
QUICKIES  EYE  SMALL 
AND  JARS 

POLLEN  B  30's  AND  90's 
GROSSMITH  SOAPS 

or  the  equivalent  thereof 


13  as  12 
13  as  12 
14as12 


Also  available  from  stock 

Quickies  Cleansing,  Eye  and  Nail 
Nestle  Lite,  Streaks  'N'  Tips  and  Lanalol 
Grossmith  Soap,  White  Fire,  Old  Cottage 
Lavender 

Rosedale/Margo  Hair  Spray  Refills,  Talc, 
Bath  Cubes,  Shampoo,  Splash  Cologne, 
Splash  Lavender 

John  Bell,  Hills  &  Lucas  Frador,  Lotil,  Stop  It 
Wassen  Pollen-B 


SPECIAL  WHOLESALERS 

11  .H.  B.  Dorling  Ltd., 

Dagenham. 

12.  Eastern  Wholesale 
Ltd.,  Stratford,  E.15. 

13.  Macton  (South 
Wales)  Ltd., 

Taffs  Wells,  Cardiff. 

14.  L.  Rowland  &  Co.  Ltd., 

Wrexham. 

15.  Ridley  (Wholesale 
Chemists)  Ltd. .Carlisle. 

16.  Hills  Pharmaceuticals 
Ltd.,  Briercliffe,  Burnley. 

17.  Henry  Sykes  &  Son 
Ltd.,  Huddersfield. 

!8.  MartindaJes, 

East  Grinstead.  Norwich. 
19-Ayrton  Saunders  & 
Co.  Ltd.,  Liverpool. 
Burslem. 


1.  Brown  Gray  &  Co. Ltd. 

Glasgow. 

2.  Herbert  Ferryman 
Ltd.,  Southampton. 
Aldershot,  Portsmouth. 

3.  William  Davidson  Ltd. 

Aberdeen. 

4.Scotus  Wholesale 
Supplies.  Edinburgh. 

5.  BIeasdale  Ltd.,  York. 

6.  Hall  Forster  &  Co.  Ltd. 

Newcastle-upon-Tyne. 

7.  Mawdsley  Brooks  & 
Co.  Ltd.  Salford 

S.Richard  Daniel  &  Son 
Ltd.,  Derby. 
Ashton-under-Lyne, 
Chesterfield. 

9.  E.  H.  Butler  &  Son 
Ltd.,  Leicester. 
Northampton. 

10.  A.  V.  Sorge  &  Co.  Ltd., 

Birmingham  23. 


ETT  &  JOHNSON  LTD    DAWSON  ROAD    BLETCHLEY    MILTON  KEYNES  MK1  1 JT 


